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Are you designing a new dental office?

’ Learning lessons from malpractice

‘h' Is your office a candidate for
the Antiques Roadshow?
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@ CHICAGO DENTAL SOCIETY Continuing Excellence in Dentistry

1 CE HOUR
FREE TO CDS MEMBERS
$30 FOR NON-MEMBERS

REGISTRATION BEGINS AT 9 A.M.
TUESDAY, MARCH 20

www.cds.org

If you sign up but can't attend the lecture when

it is presented, you will receive a link to watch
a recording of the event at a later date. This
recording will only be available for a limited
time. Only registered attendees may earn CE

credit.

Sponsored by CareCredit and Lighthouse 360

CareCredit i

25 Years of Caring.

2

Lighthou%c;j

Cathy Jameson, PiD

Ten Ways to Have an
Excellent Practice in
Any Economy

Attend from the comfort of your desk!

Through this energizing and engaging presentation, Cathy Jameson offers you crit-
ical keys to your practice success right now. Understand how these 10 areas can

stimulate your practice and stabilize you, your team and your patients!

Course topics:

® Nurture teamwork within your organization.

® Develop and administer systems that are effective and will remain stable in chal-
lenging times.

® Educate your patient family about the services you provide.

® |ncrease your treatment mix and attract new patients to the practice with smart
and workable marketing strategies.

¢ Be a strong leader. Make a decision to be positive, supportive and encouraging.

About our speaker:
Ms. Jameson is founder and CEO of Jameson Management in Oklahoma City.

She is a popular and frequent lecturer at the Midwinter Meeting.

e D e C_E_R_P® Continuing Education
Recognition Program

CDS is an ADA CERP Recognized Provider. ADA CERP is a service of the American Dental Association to assist
dental professionals in identifying quality providers of continuing dental education. ADA CERP does not approve or
endorse individual courses or instructors, nor does it imply acceptance of credit hours by boards of dentistry.
Concerns or complaints about a CE provider may be directed to the provider or to ADA CERP at www.ada.org/cerp.
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January 11 Regional Meeting minutes

The Regional Meeting of the Chicago Dental Society convened Jan. 11 at the Drury
Lane Oak Brook, Oakbrook Terrace, with CDS President John Gerding presiding.

Dr. Gerding called the meeting to order at 9:08 a.m.

Attention was directed to the minutes of the meeting of Wed., Sept. 21, 2011.
Inasmuch as the official minutes of the meeting of Wed., Sept. 21, 2011, were pub-
lished in the December 2011 issue of the CDS Review, a motion was entertained to
dispense with reading them.

MOVED by John Hagopian, seconded by Phillip Fijal, and carried to dispense with
reading the Sept. 21, 2011, minutes at this time.

MOVED by Andrew Browar, seconded by Richard Holba, and carried to accept the
minutes of the meeting of Wed., Sept. 21, 2011.

Attention was directed to the minutes of the meeting of Wed., Nov. 9, 2011. Inas-
much as the official minutes of the meeting of Wed., Nov. 9, 2011, had not yet been
published, Dr. Gerding said he would forego the reading and approving of the min-
utes at this time until everyone had an opportunity to review them.

Attention was directed to the minutes of the meeting of Sun., Nov. 13, 2011. Inas-
much as the official minutes of the meeting of Sun., Nov. 13, 2011, had not yet been
published, Dr. Gerding said he would forego the reading and approving of the min-
utes at this time until everyone had an opportunity to review them.

There were no reports of the Board or Standing or Special committees.

There was no unfinished business to report and no new business to present.

Dr. Gerding informed the audience that per policy adopted by the CDS Board of
Directors, beginning with the April 4, 2012, Regional Meeting, registration for the
Regional Meetings will end one-half hour after the actual start of the program. Atten-
dees will receive bar coded badges that capture the time of entry and attendee badges
will be scanned as you leave at the end of the program. No partial credit will be
issued. Continuing Education credit forms will be mailed after the meeting. The CDS
Board of Directors passed this new policy at the Dec. 8, 2011, Board meeting.

With no further business, Dr. Gerding called upon Regional Meeting program
chairman David Dooley to introduce Lois Banta, who presented the program entitled
“Practice Management Systems from the Ground Up.”

The meeting was adjourned at 2:10 p.m.

bringing you

Tickets still available for Cubs rooftop event

G
A\SY W Waveland Ave. Sunday, July 15.

= A limited number of tickets are still available online at CDS.org.
Members are limited to two tickets each. You must log in to the website as a member
to purchase your tickets.

The ticket includes all your favorite American ballpark food, beer and wine. This
$137.13 ticket is available to members for $70, with CDS providing a $67.13 subsidy.
The subsidy is nearly a 50 percent savings per ticket.

Watch your Chicago Cubs take on the Arizona Diamondbacks, a pre-
dicted playoff team, from Beyond the Ivy Wrigley Field Rooftop at 1010

IMPORTANT NOTE

If you've already purchased your tickets, please email Joanna Brown at jbrown@cds.org
with the name of your guest. All attendees must be named on the guest list CDS pro-
vides to Beyond the Ivy. No paper tickets will be mailed. Tickets are non-transferable.

Find out what your
colleagues are up to
in Branch News

Do you have news that you would like
to share with the CDS membership?
Maybe you've moved your office to a

¢ new location, or youd like to share with

others accomplishments happening in
your family.

Four times a year the CDS Review
publishes Branch News in the back of
the magazine. We hope that this feature
adds value to your practice both profes-
sionally and per- YOUR

sonally by
Dues
AT WORK

together with

i your neighbors, peers and professional

contacts. Branch News, like the branch
meetings, creates strong relationships
and networking opportunities for our
member dentists and their dental teams.
In these busy times it can be so hard
to keep in touch with everyone in your
profession, share your experiences, find
old friends and make new friends. Make
sure to keep in touch and connect with

your colleagues through Branch News.

If you have news that you would like
to share, please send it to your branch
correspondent. Branch correspondents
and their contact information are listed
on page 4 and online at CDS.org.

Northwest Side Branch
to install officers April 3

The Northwest Side Branch will install
its officers Tuesday, April 3 at Rosewood
Restaurant, 9421 W. Higgins Rd. in
Rosemont. Festivities begin at 6:30 pm.

Officers to be installed are Michael
Biasiello, president; Brett Gilbert, presi-
dent-elect; Spencer Bloom, vice presi-
dent; Chester Klos, Treasurer and
Gordon Ziols, secretary.

Contact George Frayn, 773.777.8282,
or John Kaminski, 847.824.7722, for
more information. H
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Protecting
dentists.

It’s all we do.

For more than three decades, we've had a singular focus
on protecting dentists. Which is why we insure nearly
18,000 of the profession’s finest and are endorsed by
the lllinois State Dental Society. We offer:

* Professional Liability  Exclusive risk management

e Office Property seminars

* Employment Practices * Dedicated risk .
Liability management advice line

* Workers’ Compensation * New dentist program

* Home, Auto & Umbrella

Endorsed by  4Illinois
Coverage specifically underwritten by The Dentists Insurance Company includes Professional Liability, State
Office Property, and Employment Practices Liability. Workers” Compensation, Home, Auto & Umbrella Dental
products are underwritten by other insurance carriers and offered through TDIC Insurance Solutions. Sociel‘y

Contact your dedicated agents: //
Rennie Holmes, DMD, or
Victor DiForti /l
800.733.0633
tdicsolutions.com
The Dentists Insurance Company ®
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STAFF

Editor: Walter F. Lamacki, DDS

Director of Publications and

Managing Editor: Will Conkis

Publications Coordinator/Designer: Tom Long
Senior Writer: Joanna Brown

Editorial Assistant: Rachel Azark

CORRESPONDENCE & CONTRIBUTIONS
Address editorial correspondence to:
Chicago Dental Society

CDS Review

401 N. Michigan Ave., Suite 200

Chicago, IL 60611-5585

Phone: 312.836.7300
Fax: 312.836.7337
Email: review@cds.org
Dr. Lamacki's email: wlamacki@aol.com

All material submitted for publishing consideration must
be emailed or typewritten, not hand-written. Original
articles published herein become the property of the
publication. Opinions and statements expressed,
however, are those of the writer and not necessarily
those of CDS.

ADVERTISING

Those interested in placing a display ad should email
adinfo.cds@foxrep.com or contact one of the following
regional offices:

Fox-Chicago

116 W. Kinzie St., Chicago, IL 60654
800.440.0232, 312.644.3888, Fax: 312.644.8718
Fox-New York

347 Fifth Ave., Suite 1101, New York, NY 10016
800.826.3032, 212.725.2106, Fax: 212.779.1928
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1445 E. Los Angeles Ave., Suite 301

Simi Valley, CA 93065

805.522.0501, Fax: 805.522.0504
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6765 Woodbank Dr., Bloomfield Hills, MI 48301
248.626.0511, Fax: 248.626.0512
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14300 N. Northsight Blvd., Suite 118

Scottsdale, AZ 85260

480.538.5021, Fax: 480.367.1110

SUBSCRIPTIONS

CDS members, $17 (US/Canada); Nonmembers, $25
(US/Canada); Schools and Other Institutions, $30
(US/Canada); Foreign, $45. Single copies $5 domestic,
$8 foreign; except Preliminary Program issue $10
domestic, $20 (U.S. funds) foreign.

Circulation: 7,500. Periodicals postage paid at
Chicago, IL, and at additional mailing offices.

Postmaster: Send address changes to:
Chicago Dental Society

Member Services

401 N. Michigan Ave., Suite 200
Chicago, IL 60611-5585
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CDS Officers

President: John Gerding; 24W500 Maple Ave., Suite 101, Naperville 60540; 630.369.2020, jgerdingdds@msn.com
President-elect: David Fulton Jr.; 1308 Sunset Ave., Waukegan 60087; 847.249.2621, iamdocjr@hotmail.com
Secretary: Richard Holba; 1700 Ravinia PL,, Orland Park 60462; 708.349.3637, rsh.kmh@sbcglobal.net

Vice President: Susan Becker Doroshow; 3901 W. Howard St., Skokie 60076; 847.677.2774, shddds@aol.com
Treasurer: George Zehak; 6731 W. 26th St., Berwyn 60402; 708.484.0235, grzenterprises@comcast.net

Branch Officers

ENGLEWOOD

Director and Correspondent:

Denise Hale; 9944 S. Roberts Rd., Suite 207, Palos Hills 60465; 708.599.7090, denise.haledds@yahoo.com
President: Carlos Diaz-Albertini; 7600 College Dr., Palos Heights 60463; 708.361.1770, palosrootcanal@comcast.net

KENWOOD/HYDE PARK

Director: Jack Liu; 2800 S. California Ave., Chicago 60609; 312.869.5101, jirliu@aol.com

President: Lawrence White, 8741 S. Greenwood Ave., Suite 107, Chicago 60619; 773.731.3300, dctrlaw@aol.com
Correspondents: Sherece Thompson; 9127 S. Western Ave., Chicago 60643; 773.238.9777, sthompsondds@sbcglobal.net; and
Kennette Crockett, 828 S. Wabash Ave., Suite 250, Chicago 60605; kcrockett@ameritech.net

NORTH SIDE

Director: John Hagopian; 9101 N. Greenwood Ave., Suite 302, Niles 60714; 847.296.4030, johnmh919@aol.com
President: David Behm; 5600 N. Sheridan Rd., Suite 15, Chicago 60660; 773.561.7729, westiebrothers@comcast.net
Correspondent: Amy Van Fossen, 3911 N. Leavitt St., 1st Floor, Chicago 60618; 312.368.8771, avfdds@yahoo.com

NORTH SUBURBAN

Director: Paul Kattner; 1300 Golf Rd., Waukegan 60087; 847.244.7900, dockattner@aol.com

President: Marita Janzen; 1220 Meadow Rd., Suite 300, Northbrook 60062; 847.272.0600, maritaj@ameritech.net

Correspondents: Nikisha Jodhan; 900 Chicago Ave., Unit 702, Evanston 60202; 312.854.0806, nikishajodhan@yahoo.com; and Ingrid
Schroetter; 25 E. Washington St., Suite 1901, Chicago 60602; 312.372.7752, ingridschroetter@att.net

NORTHWEST SIDE

Director: Louis Imburgia; 1416 S. Canfield Rd., Park Ridge 60068; 847.698.0888, drimburgia@att.net

President: Kenneth Hauser; 5432 W. Devon Ave., 2nd Floor, Chicago 60646; 773.775.0810, kenneth.hauser@aaomembers.org
Correspondent: Gordon Ziols, 5399 N. Milwaukee Ave., Chicago 60630; 773.763.1000, ziols@comcast.net

NORTHWEST SUBURBAN
Director: Petra von Heimburg; 618 S. Northwest Hwy., Suite 304, Barrington 60010; 847.382.2832, ceprof@aol.com
President: Scott Smoron; 421 W. Prospect Ave., Mount Prospect 60056; 847.255.2526, info@smilesbysmoron.com

Correspondent: Angie Willox; 201 N. Arlington Heights Rd., Suite 200, Arlington Heights 60004; 847.670.9020, smilesforkids@comcast.net

SOUTH SUBURBAN

Director: Loren Feldner; 15300 West Ave., Suite 111, Orland Park 60462; 708.349.1515, [jfeldnerdds@pol.net

President: Dominik Dubravec; 20635 Abbey Woods Ct. N, Suite 203, Frankfort 60423; 815.464.3001, periodds@comcast.net
Correspondent: Michael Hoffman, 333 Dixie Hwy., Chicago Heights 60411; 708.709.6347, hoffmike86@aol.com

WEST SIDE

Director: James Bryniarski; 6615 W. Archer Ave., Chicago 60638; 773.586.0962, jhb@uic.edu

President: John Perna; 101 S. Oak Park Ave., Oak Park 60302; 708.386.0960, jperna@sbcglobal.net

Correspondents: Michelle Jennings, 475 W. 55th St., Suite 201, LaGrange 60525; 708.354.4545, lagrangeperio@yahoo.com and
Michael Santucci, 10852 Whispering Pines Way, Rockford 61114; 815.621.1605, msantucc@uic.edu

WEST SUBURBAN

Director: Andrew Browar; 40 S. Clay St., Suite 111W, Hinsdale 60521; 630.655.3737, healthysmile@msn.com
President: Brian Del Carlo; 1043 Curtiss St., Downers Grove 60515; 630.969.4413, drdelcarlo@comcast.net
Correspondent: Victoria Rinando, 2 E. 22nd St., Suite 201, Lombard 60148; 630.627.4680, var8425@gmail.com

Chicago Dental Society Foundation

Rodney Watt, Executive Director; 312.836.7301; rwatt@chicagodentalsocietyfoundation.org
401 N. Michigan Ave., Suite 200, Chicago 60611; Fax: 312.836.7337; www.chicagodentalsocietyfoundation.org

American Dental Association
211 E. Chicago Ave., Chicago 60611; 312.440.2500 or 800.621.8099; Fax: 312.440.7494; www.ada.org

[llinois State Dental Society
1010 S. Second St., P.O. Box 376, Springfield 62705; 217.525.1406 or 800.475.4737; Fax: 217.525.8872; www.isds.org
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Contact CDS

SEND COMMENTS TO:
Chicago Dental Society

401 N. Michigan Ave., Suite 200
Chicago, IL 60611-5585
review@cds.org

Website: www.cds.org

The CDS Review reserves the right to

edit or reject any letter submitted to the
editor. All submissions are edited for
grammar and style in accordance with the
Associated Press Stylebook and Briefing on
Media Law.

CDS Staff

Executive Director:
Randall Grove
312.836.7308, rgrove@cds.org

Associate Executive Director:
Barry Ranallo
312.836.7314, branallo@cds.org

Director of Communications:
Keri Kramer
312.836.7330, kkramer@cds.org

Director of Exhibit Services:
Lisa Girardi
312.836.7327, lgirardi@cds.org

Director of Member Services:
Joanne Girardi
312.836.7320, jgirardi@cds.org

Director of Publications:
William Conkis
312.836.7325, wconkis@cds.org

Director of Scientific Programs:
Aloysius Kleszynski, DDS
312.836.7312, akleszynski@cds.org

Manager, Financial and
Information Services:
Mohammed Adil
312.836.7316, mkadil@cds.org

Manager, Mediation and

Peer Review:

Helen Rabitoy

312.836.7331, mediation@cds.org

PHONE DIRECTORY

CDS Review ...........ccc.... 312.836.7325
Communications.............. 312.836.7330
Classified advertising.......312.836.7323
Display advertising ........... 312.836.7326
Membership.... 312.836.7321
Peer Review... ..312.836.7331
Scientific Programs .......... 312.836.7312
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o of baby boomers never go to the
o dentist (or only go in an emergency)'

O of U.S. adults experience some
o degree of dental fear***

o of the population declines
necessary dental treatment
o because they fear oral injections®

Grow your practice, reach and knowledge

Ly
.
Ciiss

s
You will learn: Chicago, IL
& May 18-20, 2012

« Techniques to assess patient variability and ensure best drug choice

- Single and incremental dose protocols We promote practical, proven, safe
methods to sedate your patients

Methods to readily lighten or deepen the level of sedation

9 safety provisions critical for both patient and practitioner

Advanced treatment planning for neglected mouths

Interactive polling throughout to help you retain knowledge

Faculty: Dr. Anthony Feck, Dr. Leslie Fang,
April Burus and Dr. Michael Silverman

'Academy of General Dentistry. (2007). National survey reveals baby boomers
miss links between oral and overall health. Retrieved May 30, 2008, from:

Early registration

(= — — — — — — = — — —_— — =] httpy/www.agd.org/support/articles/?ArtiD=1287
sa e “Harkavy, 1, Kleinknecht, R.A., McGlynn, F.D,, & Thorndike, R.M. (1984}, Factor
I 5250 Oﬁ: dOCtor tuition and Use cou pon code: analysis of the dental fear survey with cross-validation. / Am Dent Assoc.
108 (1):59-61.

sso Oﬁ team mem ber tU|t|0n (Ilmlt 2) 'Getka, E., Glass, C.R. (1992). Behavioral and cognitive-behavioral approaches
to the reduction of dental anxiety. Behavior Therapy. 23 (3): 443-448,

I When you re9|5ter befo re Apr' 20! 201 2+ | ‘Getz, T, Milgrom, P, Weinstein, P. (1995), Treating fearful dental patients: A

patient management handbook. University of Washington.

LS —_— —_— _— _— _— —_— _— —_— —_— _— _— —_— = *Hamilton, J.G. (1995). Needle phobia: A neglected diagnosis. Journal of Family
Practice. 41: 169-175.

Call 888.611.8080 today to register .2 -

of Gereral Dentistry =
a siate o provingial
board of dentistry ot

- o . . PACE
For a full course description visit DOCSeducation.org/course_info AT AG erdoremen:.

‘All special offers are valid for non-member pricing and new registrations only. Cannot be combined with any other offer. Offer available for Chicago, San Francisco, Memphis and Seattle Oral Sedation Dentistry registration.
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comments from our readers

ADA must challenge
false claims of dental
therapist advocates

The Final Impressions column “A swan
song for CODA?” written by my friend
Walter Lamacki in the December issue
of the CDS Review troubles me.

The column dealt
with the issue of the
Commission on Den-
tal Accreditation
(CODA) concerns
raised in the 2011
American Dental As-
sociation House of
Delegates. The real
issue is the so-called
mid-level provider or dental therapist.

When I served the ADA on the Alas-
ka Task Force to study the Alaskan Den-
tal Health Therapist for four years, we
discovered several basic realities. While
the proponents of therapists claim that
53 countries have dental therapists,
most of these are varying degrees of hy-
gienists and assistants who perform no
irreversible procedures. Only Canada,
New Zealand, Australia and the United
Kingdom have therapists comparable to
what is proposed here. In the opinion of
the Task Force, none were successful
when measured by the standards of this
country, and to a large degree they are
unsuccessful when critically assessed in
their own countries.

Another overlooked reality is that 20
new dental schools are forecasted to be
operating by 2020. I might ask propo-
nents of dental therapists if they think
that it is possible in the future that den-
tists will be working on each other in
order to stay busy.

While Wally and I have been friends
for a long time, I disagree with the state-
ment in the column that the ADA
should “withdraw its obsessive myopic
focus on defeating the mid-level
provider concept.”

The ADA needs to:

* Recognize that it represents the
dues paying membership

5 REVIEW-
S \_,
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* Counter the false assertions about
the record of therapists in other parts of
the world

 Recognize 20 new dental schools in
this country will produce a work force
that will be more than adequate to deal
with access to care issues

 Examine the emphasis that is being
placed on the public health model by a
disproportionate number of public
health dentists in furthering the thera-
pist model as creating any kind of quali-
ty care in units sufficient to improve
access.

It is important what view the mem-
bers hold of the organization they sup-
port with their dues. ADA membership
is down 4 percent; I don’t believe that
all of that is related to the condition of
the economy. We will only survive with
a strong ADA, but if the ADA loses sight
of the wishes of the members, heaven
help us all.

—Ty Ivey, DDS

Macon, GA

Former member of the

ADA Council on Government Affairs

Learn a lesson from the
veterinarian profession

[ agree with CDS Review editor Walter
Lamacki’s column “A swan song for
CODA?” published in the December
issue, but it was too light to ignite a fire.

[ believe that the Kellogg Foundation
wants to propagate more schools to cre-
ate another industry of jobs. I believe
that the American Dental Association
wants to gently let it go through, as it
will create more members in the grand
scheme of things, thus creating a more
powerful association with strong finan-
cial resources.

Having 18 more accredited dental
schools will not make the dentists hap-
pier, as it will increase the supply of
dentists and depreciate the hourly com-
pensation. We should be taking a lesson
from the veterinarian profession, which
has a limited number of schools.

The veterinarians are not dependent
on insurance. Yet dentists are adding to
the significant profits of the insurance
companies.

—Brian Del Carlo, DDS
Downers Grove
West Suburban Branch President

Write to us

Email: review@cds.org
Dr. Lamacki: wlamacki@aol.com

Fax: 312.836.7337

Snail mail: See Page 4

The CDS Review encourages readers to offer comments regarding topics of concern
to the dental profession. To be considered for publication, comments must be 200 words
or fewer. The CDS Review reserves the right to edit or reject any letter submitted.

All submissions are edited for grammar and style in accordance with the Associated

Press Stylebook and Briefing on Media Law.

Follow CDS online

e CDS.org
» www.facebook.com/ChicagoDentalSociety

* twitter.com/Chicago_Dental

» www.youtube.com/user/ChicagoDentalSociety

3 Yol
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JENSEN REFININ %S

AVE 10%

ON YOUR NEXT REFINING LOT*

FOR OVER 30 YEARS, DENTISTS AND TECHNICIANS
HAVE PARTNERED WITH JENSEN DENTAL AND
REALIZED HONEST AND ACCURATE SETTLEMENTS.

EXPERIENCE CONSISTENT RETURNS, HONEST RESULTS,
EXCEPTIONAL VALUE AND PERSONALIZED SERVICE.

* Call 800-243-2000 and mention this AD to receive your 10% coupon. Offer expires May 31st 2012 .Visit www.jensendental.com/clinicalrefining for promotion terms and conditions.

800-243-2000  www.jensendental.com J E N S E N
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PRESIDENT'S PERSPECTIVE
by John Gerding, DDS

Write to Dr. Gerding at jgerdingdds@msn.com.

Dental

The 12 points of the-Seeut-Law

Part One of a two-part series

it has often come to mind how many of the attributes

and goals in scouting could be applied to our profession
as well. Accordingly, I would like to relate the “12 Points of the
Scout Law” to what we as dentists do or should do in the prac-
tice of our profession.

u s one who has spent over 25 years involved in scouting,

1. TRUSTWORTHY

Our whole world is based on trusting other people, and noth-
ing could be more important in our profession than that. Our
patients put faith in us by coming into our practices, and they
assume that we are properly educated and maintain our skills
through continued education on
an annual basis. They trust that
our fees are fair and that we do not
cut corners or use substandard
materials. They feel safe that we
follow proper sterilization tech-
niques and utilize masks, gloves
and protective eyewear according
to the Centers for Disease Control
Universal Guidelines.

We on our part also rely on
trust. We expect that the patient
will show up for his appointment
and pay his bill in a timely man-
ner. We rely on our lab to meet our deadlines, bill fairly, and
not subcontract their work to an offshore facility. We count on
our staff to not be tardy, to be honest, and to put a good face
forward to our patients, even on those days or with those
patients when it takes an extra effort to do so.

The bottomline,

as so often in life, is
the Golden Rule.

How would we like to
be treated? Try doing a
good turn daily, as the
scouts are urged to do,
to feel really helpful.

2. LOYAL
Loyalty should start at home and carry into our country, com-
munity, schools, place of worship and practice. Do we support
our local businesses, our educational institutions? When was
the last time we flew the American flag? Do we even know on
which days to fly the flag? Our dental school, PACs and dental
foundations would surely love to see some loyalty in the form
of a donation.

At the office, how loyal are you to your staff and they to
you? Are your patients ones of long standing who refer many
others? Do you show loyalty back to them when they have a

8 CDS REVIEW » MARCH/APRIL 2012

special need or request? Do you avoid criticizing or embarrass-
ing staff in front of patients?

3. HELPFUL

Help other people at all times, the Scout Law says. Does the
Hippocratic Oath not essentially say the same thing to physi-
cians and dentists? Is that not why most of us entered the health
profession: to help our patients attain maximum health to the
best of our ability? True, at times it is difficult to do what is best
for some of our patients when they can barely afford minimal
care, much less optimal care. But there are many avenues of
help available if we just pursue them, even an occasional pro
bono case. The bottom line, as so often in life, is the Golden
Rule. How would we like to be treated? Try doing a good turn
daily, as the Scouts are urged to do, to feel really helpful.

4. FRIENDLY

The best way to have a friend is to be one yourself, in all areas
and facets of life. We have all heard the old saying about being
able to tell a real friend when times are tough and you are in
need. How true! Expand this philosophy beyond our personal
lives and into the office environment, and life suddenly looks
rosier. Is friendship the foundation for our deepest relation-
ships? For those married, is our spouse not our best friend?

5. COURTESY

Courtesy comes from the heart and goes hand in hand with
friendship. Life can be so much more enjoyable by just showing a
little courtesy to others. It is an honor to be called a lady or a gen-
tleman, so strive to be polite to everyone. Did you know that part
of the training of the plebes at West Point and Annapolis includes
training in the courtesies of being an officer and a gentleman or
lady? Whether an officer in the military or a leader in our com-
munity or profession, we should aspire to set the bar higher.

6. KIND
Friendly, courteous, kind! They all tie together so nicely, and if
we have one of these attributes, we probably have the other
two as well. What a nice compliment to speak of someone as
“being so kind.” Do we hear that enough about ourselves? Are
we good-natured, benevolent, compassionate? There is strength
in being gentle.

In the next issue, I will discuss the other six “dental” laws. l
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Choice

Select the plan, coverage options
and deductibles that meet your
needs and budget.

Individual and Group Health Insurance Plans

When it comes to your health insurance, you deserve the best
combination of freedom, choice and price. Enjoy the freedom to
see the doctor, specialist and hospital of your choice without
referrals. Designed by physicians for physicians: call now for
your personal consultation and competitive rate quote.

ISMS/CMS Members
1-800-621-0748 - www.pbtinsurance.com

ISDS Members
1-866-898-0926 - www.isdsinsurance.com

Sponsored by: PBTLIC is a wholly owned subsidiary of:
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KME %
é@) "/
el

Administered by Affinity Insurance Services, Inc. E-8882-0111 CDS

Dental Mutual Insurance Company
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We look back at the 147th Midwinter Meeting
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2012 MWM ATTENDANCE

Dentists . ........ccoiiiin... 6,887
Graduate Students/Residents. ... ... 153
Dental Students. ................ 880
Hygienists. . .................. 3,797
Assistants . .................. 2,853
Office Personnel. . ............. 2,049
Lab Technicians. ................ 251
Hygiene/Assistant Students .. .... 1,980
Guests ........ .. ... 1,952
Press...... ... i, 106
Trade .. ... 1,022
Exhibitors. . .................. 9,239
e 560 0060000000000000000 31,169

Photography by Andrew Campbell
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by Joanna Brown

usiness and pleasure made
for a harmonious duet at
the 147th Midwinter Meet-
ing. More than 31,000
professionals gathered for
education and more than a little bit of
shopping in the Exhibit Hall Feb. 23-25.

And when the work was done, they
reconvened at venues throughout the
city to honor achievements in their
shared profession and — just as impor-
tantly — to have a good time.

Following are some of the weekend’s
highlights. Mark your calendar now to
be a part of A Midwinter Night’s Dream at
the 148th Midwinter Meeting, Feb. 21-
23,2013.

OPENING SESSION
It was with great spirit and enthusiasm
that Chicago Dental Society President
John Gerding opened the 147th Mid-
winter Meeting Feb. 23.

“I hope that you find the Midwinter

Meeting as exciting and as much fun as I
do,” he told the hundreds of Midwinter
Meeting attendees who had gathered in
the Skyline Ballroom for the Opening
Session. “We trust you will agree that
Teeth and All That Jazz will fulfill your
Midwinter Meeting attendance goals and
objectives.”

With Midwinter Meeting General
Chair Dean Nicholas at the podium, the
program went on to honor several guests.

Gordon Christensen joined Dr.
Nicholas on stage first to present the
Recognition Lecturer Award named for
Dr. Christensen, who has a record of
outstanding contributions to both the
dental profession and the Midwinter
Meeting. This year the Christensen
Award was presented to Joseph Maggio.

Dr. Nicholas then called attention to
Terry Dickinson, executive director of
the Virginia Dental Association and the
founder of the Mission of Mercy (MOM)
projects, and Bruce Bergstrom, execu-
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Opsning ssvslon

1. CDS President John Gerding; 2. Ryan Baker performed songs from the Frank Sinatra songbook; 3. Englewood Branch Director Denise Hale and
guests; 4. Christensen Award winner Joseph Maggio; 5. M. Caroline Scholtz, wife of the late Dr. Michael Stablein, recipient of the CDS Foundation Vision
Award; 6. Cushing Award co-recipient Bruce Bergstrom; 7. Tim Finley and the family of the late Dr. Leo Finley Jr. were honored with a posthumous
reading of the resolution passed by the lllinois State Dental Society House of Delegates session to commemorate the past CDS president’s contributions to
organized dentistry; 8. Michael Biasiello, Paula Duszynski and Douglas Kay; 9. Gordon Christensen; 10. MWM General Chair Dean Nicholas and his staff.
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tive director of the America’s Dentists
Care Foundation, which has helped
supply the equipment to the MOM
events. They received this year’s George
H. Cushing Award.

Honorees are selected annually by the
Communications Committee for their
efforts to raise public awareness about
the importance of public health. Though
Dr. Dickinson was unable to attend the
ceremony, Mr. Bergstrom delivered
thanks on his colleague’s behalf.

James Robinson, a CDS Foundation
trustee, joined Dr. Nicholas on stage to
present the first CDS Foundation Vision
Award. The award aims to honor out-
standing volunteer achievement and
philanthropy.

The late Dr. Michael Stablein, who
served CDS as president in 2010 and is

to Dr. Finley’s talent for seeing the
potential in young dentists long before
they saw it in themselves.

In addition, the Illinois House of
Representatives 97th General Assembly
adopted House Resolution 563,
acknowledging Dr. Finley’s commitment
and dedication to dentistry. He not only
served CDS, but also the U.S. Army, 1lli-
nois State Dental Society, Dent-1L-PAC,
and the American Dental Association.

Dr. Finley’s wife of 50 years, Alicia,
and their children and grandchildren
were present to accept the resolution
from Dr. Nicholas.

The audience then welcomed Ryan
Baker to the stage for an evening of
Frank Sinatra’s music. This Las Vegas
star, backed by a live band, took audi-
ence members back in time.

|t

Celebrating 25 years

Carlheinz Swaczyna (left) has been coming to the Midwinter Meeting from Germany for
25 years. He is pictured with Northwest Suburban Branch Director Petra von Heimburg,
CDS President John Gerding and Reiner Petras.

celebrated by friends and colleagues as a
champion for access to care, was the
first honoree. M. Caroline Scholtz, wife
of the late Dr. Stablein, accepted the
posthumous award.

“Our final recognition tonight is for a
colleague and a friend that we lost way
too soon,” Dr. Nicholas said, speaking
of CDS past president the late Dr. Leo
Finley Jr. Dr. Finley died in August and
was honored by the Illinois State Dental
Society House of Delegates in the fall.
Personally, Dr. Nicholas called attention

EXHIBIT HALL
Chicago Dental Society officers and direc-
tors joined Dr. Gerding, Dr. Nicholas
and Midwinter Meeting Program Chair
Ed Segal to cut the ribbon and open the
Exhibit Hall Feb. 23, signaling the start
of commerce in this very busy venue.

Staff members from more than 600
companies who occupied the hall hur-
ried to put the finishing touches on
their booths; the crowds were lined up
to enter as the clock struck nine.

Dr. Gerding commended their work

and said their efforts were reflected in
the beauty of the space.

“The Exhibit Hall is bright and clean
and just gorgeous,” he said after cutting
the ribbon. “We're expecting a large
crowd today and everyone is ready to
see what’s inside the Exhibit Hall.”

Dr. Segal added, “Because of where
we are and when we have this meeting,
people really come here to do business.
And you can feel that when you walk
through the building.”

Two corporate friends of the Chicago
Dental Society Foundation were espe-
cially busy as word spread that Harry J.
Bosworth Company and Crest/Oral-B
had committed a portion of their sales
to the CDS Foundation.

Attendees traveled from far and wide
to browse the Exhibit Hall in search of
the newest and best that dentistry has to
offer. CDS associate member Reiner
Petras, of Moers, Germany, has been
doing so for 25 years. He was honored
at this Midwinter Meeting alongside
Carlheinz Swaczyna, of Krenfeld, Ger-
many, for their exceptional loyalty.

“It’s always been about the educa-
tion: the selection of the courses over
the years. I've heard a lot of things here
that came to Germany later,” Dr. Petras
said of his long-standing loyalty to the
Midwinter Meeting. “We used to carry
home catalogs, pour over them, place
our orders and pay import taxes to get
the products we wanted. Now, we do it
all online.”

Another attraction, Dr. Petras
described fondly, is the number of
friends he’s made in the course of his
travels. Attendees glance at his badge,
see that he’s from Germany, and strike
up conversation.

“It’s always amazing to see this many
people gathered here, and that’s part of
the attraction of coming,” Dr. Petras
said. Over the years, he has made
friends with dentists from around the
globe who share a love of dentistry and
Chicago.

Also in the Exhibit Hall, Midwinter
Meeting attendees found the return of
Live CE. A small studio was built in the
southeast corner of the exhibit floor so
that clinicians could deliver lectures and
demonstrations for CE credit through-
out the Midwinter Meeting. Cameras
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A coondsrtl cdord of Fashion
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captured every movement for broadcast
on large screens inside the studio, and
for a live webcast Thursday morning.

FASHION SHOW AND LUNCHEON

It was A Wonderful World of Fashion at
the Chicago Hilton and Towers Friday
afternoon, when more than 200 guests
gathered for a sneak peak at spring
designs during the Chicago Dental Soci-
ety’s annual Fashion Show and Lun-
cheon.

CDS President John Gerding wel-
comed guests to the beautiful setting
before they enjoyed lunch and the after-
noon’s entertainment.

With narration by producer Tracey
Tarantino, of Oak Brook-based ZZAZZ
Productions, models walked the runway
in evening gowns, fur coats, active wear,
and everything in between.

Escada, on Michigan Avenue, started
the show with designs in colors that Ms.
Tarantino described as the “sorbet col-
ors of the season.” They were paired
with nude pumps, “spring’s answer to
winter’s black pump,” Ms. Tarantino
explained.

Caroline Rose, a mother-daughter
team who design and produce their
lines in Chicago, offered up much
brighter and airy neon tops, paired with
black pants, for spring.

Lauren by Ralph Lauren and BCBG,
both available at Lord and Taylor, shone
their spotlight on orange: as a colorful
topper to neutral white pants and
brown shirts, and as an eye-catching
one-piece jumpsuit.

Eva Pazola, another Chicago-based
designer, treated the crowd to gold for-
malwear.

But no matter how talented the mod-
els or how dazzling the designs, the
loudest applause is always reserved for
the CDS officers who walk the runway
in their own formalwear. Treasurer
George Zehak offered his thumbs up,
Vice President Susan Becker Doroshow
twirled in her emerald blue cocktail
dress, Secretary Richard Holba flashed a
wide smile, and President-elect David
Fulton Jr. blew a kiss from the catwalk.
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FRIDAY NIGHT CONCERT

The Park West was the place to be Fri-
day night, Feb. 24, for One Night of the
Bee Gees with Stayin® Alive. This Canadi-
an tribute band had the sold out crowd
rockin’ and rollin’ on the dance floor, as
they created an amazing feeling of see-
ing the brothers Gibb live on stage.

The evening benefitted the CDS
Foundation, the philanthropic arm of
the Chicago Dental Society, which is
dedicated to strengthening dental edu-
cation and improving oral healthcare by
supporting programs in our communi-
ties. The CDS Foundation recently
announced plans to open a dental clinic
in DuPage County by working with vol-
unteers from the recently closed dental
program at the DuPage Community
Clinic — news that put everyone at the
Park West in an especially celebratory
mood.

For more information about the CDS
Foundation’s plan to open a clinic, visit
http://on.cds.org/newclinic.

Midwinter Meeting brings people from
other dental meetings to Chicago.
Needless to say, we are proud to have
you all here.”

Guests represented the Associazione
Italiana Odontoiatri, the Asociacion
Dental Mexicana, the Asociacion Dental
Del Distrito Federal, the Australia Den-
tal Association, the Federation Dentaire
Internationale, the Hispanic Dental
Association, the Journées Dentaires de
Nice Dental Meeting, the APCD Sao
Paulo Brazil Dental Meeting, the Ameri-
can Dental Society of Europe, the Cali-
fornia Dental Association, the Greater
New York Dental Meeting, the Hinman
Dental Meeting, the National Dental
Association, the Pacific Northwest Den-
tal Meeting, the Texas Dental Meeting,
the Star of the North Dental Meeting,
and the Yankee Dental Congress.

Also celebrating Dr. and Mrs. Gerd-
ing that night were several representa-
tives of the American Dental
Association: President William Calnon,

The Friday evening concert benefitted the CDS Foundation,

the philanthropic arm of the Chicago Dental Society.

The CDS Foundation announced plans to open a dental clinic in

DuPage County by working with volunteers from the recently

closed dental program at the DuPage Community Clinic.

PRESIDENT'S DINNER DANCE

It was an elegant night in the Grand
Ballroom at the Chicago Hilton and
Towers. Hundreds of guests from
around the world gathered Feb. 25 to
honor Dr. and Mrs. John Gerding at the
President’s Dinner Dance.

Entertainment Chair Ken Bueltmann
welcomed several special guests before
dinner and dancing to the music of the
Don Cagen Orchestra.

“Tonight, as we close our meeting,
we are again honored to have with us
many friends from various dental meet-
ings around the world,” Dr. Bueltmann
said that night. “They represent how the

President-elect Robert Faiella, Executive
Director Kathleen O’Loughlin, and cur-
rent Eighth District Trustee Joseph
Hagenbruch.

Representing the Illinois State Dental
Society were President Robert Bitter,
President-elect Barry Howell, Vice Presi-
dent Brian Soltys, Secretary Bradley
Barnes and Treasurer Edward Segal.

Guests were also treated to the song
stylings of Northwest Side Branch Direc-
tor Lou Imburgia, whose parody of “She
Loves You” showcased his love of the
Midwinter Meeting. l

Ms. Brown is CDS senior writer.

Want to view more photos?

Find additional photos from the 2012 Midwinter Meeting online at http.//on.cds.org/MWMphotos.
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Reservations
NORTH SUBURBAN BRANCH Priority given to branch
NORTHWEST SUBURBAN BRANCH members who register

before April 27.

Registration will be open

to all others after May 1 on

a first-come, first-served
basis.

Fees*

North Suburban & Northwest
Suburban branch members:
$165

All others: $175
Includes greens fees, golf
cart, breakfast, lunch, a

chance to putt for $5,000
and many additional prizes!
* Fees increase by $25 if
you register after April 27
Buy a Mulligan

$25 each on site
Proceeds benefit llllinois
Mission of Mercy

W’) Wednesday

. May 16
I ay 8 a.m. shotgun start

I Green Acres Country Club

916 Dundee Rd., Northbrook

Dr. John Vickery, 847.480.9141, or Dr. Jeff Kemp, 847.255.3020

Name: Foursome names:

Office address:

City/State/Zip:

Office phone:

Cell phone:

CDS branch: Amount enclosed: $

Send checks made payable to NORTH SUBURBAN DENTAL SOCIETY to: Dr. John Vickery; 1290 Shermer Rd., Suite 3; Northbrook, IL 60062
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SHAWN L. MOORE, DMD / OWNER
MOORE SMILES

he At @ FAMILY & COSMETIC DENTISTRY
sl Surgy LOUISVILLE, KY
SINCE 1999 10 EMPLOYEES —

- Mo

ACHIEVEMENT:
DREAMING
BIGGER

CHALLENGE: Dr. Moore always dreamed of having
a cutting-edge dental practice. And with a growing
patient list, he was eager to expand. But his cash
flow challenges were limiting his growth potential.

SOLUTION: Dr. Moore had the Cash Flow Conversation
with his PNC Healthcare Business Banker, who
used his detailed knowledge of the industry to help
Dr. Moore tackle key business issues. They consolidated
his equipment leasesinto one monthly payment,
which lowered expenses and freed up working capital
— and tailored a real estate loan that helped open
the door to bigger opportunities.

ACHIEVEMENT: Moore Smiles Family & Cosmetic
Dentistry now has a beautiful, modern space to call
home. And Dr. Moore has turned his dream into a reality.

WATCH DR. MOORE'S FULL STORY at pnc.com/cfo and
see how The PNC Advantage for Healthcare Professionals
can help solve your practice’s challenges, too. Or
call PNC Healthcare Business Banker Bethany Rivera
at 1-866-356-6916 to start your own Cash Flow
Conversation today.

ACCELERATE RECEIVABLES
= IMPROVE PAYMENT PRACTICES
PNC ‘ : S INVEST EXCESS CASH
: LEVERAGE ONLINE TECHNOLOGY
ENSURE ACCESS TO CREDIT

The person pictured is an actual PNC customner, who agreed h A etic Dentistry’ due to a
Sl number of factors, and PNC is proud of its role in helping t omps: [ . 3 ; ] a yment
LENDER deduction from a PNC Bank Business Checking account. Origina 0 f NC s ed mark of The PNC Financial Services Group, Inc.
("PNC"). BBK-528% ©®2011 The PNC Financial Services Group, Inc. All rig ervec C Bank, Natio on. Member FDIC

>
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Ready for an office makeover?

Experts advise to plan for what your practice will be in the future

by Joanna Brown
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hinking about redesigning your

office space? Does the mere men-

tion of such a project quicken
your heartbeat and dampen your brow?

Calm down, the veterans say. It
won't be that bad. Knowing what prepa-
rations you should make ahead of time
and when you should call in the experts
is half the battle.

It starts with thinking not just in the
short term (white cabinets or natural
wood?) but in the long term: consider
what your business will look like in five,
10 and 15 years to ensure your con-
struction dollars aren’t wasted on short-
sighted decisions.

“You're going to spend a lot of
money, and you want to be sure the
decisions you're making are appropriate
not just for your immediate needs, but
for the overall business needs,” said Eric
Pepa, principal at South Elgin-based
Allen and Pepa Architects.

In other words, know what kind of
business you are and what you want to
be. The build-out and functionality of
your office space is an extension of your
business’s image and overall business
plan, Mr. Pepa explained.
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CALL IN THE PROS

Architects come in at the beginning of a
project, Mr. Pepa said, to design the
overall layout of your new space. They
consider code compliance and the func-
tionality of the space, as well as the doc-
tor’s priorities for what the business will
become. A spa practice that offers sever-
al services will have different priorities
than a general dentist who aims to take
on a few associates as time passes and
the business grows.

“The architect is the overall director
of the project,” Mr. Pepa said. “He
speaks the language of the contractor
and is your agent and interpreter. When
the contractor comes to tell you that the
price is going up because you need a
certain switch, the architect can help
you respond. That’s where the real value
is: in being able to speak the language of
the contractor, code authority, munici-
pality and interior decorator.”

Before calling in an architect, howev-
er, Mr. Pepa advised dentists to consider
the image you want to present, the ser-
vices you want to provide, the tools
you'll use to provide them, the commu-
nity you work in, and the patients you'll
attract. Then, plan for 10-year growth.
Will you add cosmetic or spa services to
your dental practice? Do you have the
rights to the adjacent office space if you
want to expand your suite?

Construction contractor Jason Stul-
berger, of Wheeling-based ACOA, Ltd.,
agreed with the need to think about
your long-term business goals before
anything else.

“Do you envision a five-operatory
office in five years? Talk to your contrac-
tor about building them all now, even
though you'll only furnish and work out
of two immediately. You'll save money
down the road when you want to use the
additional operatories,” Mr. Stulberger
said. “Consider also how those rooms
will be used — what other needs will
you have for plumbing and electrical if
they will be occupied by a specialist?”

The next step is to assemble your
team. Yes, the customer is always right,
but Mr. Pepa explained that getting your
team — architect, general contractor,
equipment vendors and financial team
— in place up front allows the dentist to
understand where each player is coming

@}REVIEW Previous Page | Contents | Zoomin | Zoomout | Front Cover | SearchlIssue | NextPage

from as planning moves ahead.

The architect will handle the overall
scope of the project, while the general
contractor addresses the nuts and bolts

and manages costs. Your equipment
vendor will provide reasonable cost esti-
mates, as well as details that affect build
out. And your banker and accountant
will help you hone in on an overall bud-
get for both the project and the long-
term financial success of your practice.

BARE ALL

The banker will want to know a lot
about you, so have ready financial state-
ments for both your business and your-
self in hand when you call the bank,
advised Chuck Gitles, first vice presi-
dent of American Chartered Bank, in
Northbrook.

“If you've gone to the contractor and
the architect, go to the bank with your
budget for the project,” Mr. Gitles
added. “That allows the bank to look at
you and say ‘you're going to spend X, so
I can fund Y.”

Most banks will lend 70-80 percent
of a project’s cost, Mr. Gitles explained,
so be prepared to put some of your own
cash into the project. Banks don’t want
to take on 100 percent of the project
risk with their loans; showing that the
dentist and practice are similarly invest-
ed in the success of the project —
through their monetary investment in a
construction project — is important.

But, if the practice is a young one
without a track record of success, the
dentist may be asked to personally guar-

MARCH/APRIL 2012

antee the loan to the practice, so talk to
your spouse and your financial planner
about what assets you have for such a
guarantee.

GET TO WORK

“If you're going to do a full gut renova-
tion, where you'll be coordinating mul-
tiple trades and contractors, then you're
definitely going to need to have a
licensed professional with you,” Mr.
Pepa said.

“Most municipalities require the sig-
nature and seal of a licensed architect
when you're dealing with codes, life
safety issues and energy costs,” he con-
tinued. “The requirements have gotten a
lot more stringent these days.”

He added: “Understand that while
interior designers can help you with col-
ors, furnishings and material selections,
they are not licensed to practice archi-
tecture or seal drawings, which will be
required for any substantial renovation
project.”

A general contractor, Mr. Stulberger

Ly 4/

explained, will help you assess the limits
of your space, and also provide a cost
estimate that you can take to the bank if
you'll be applying for a loan.

“When you think about doing a pro-
ject, call a contractor,” said Mr. Stulberg-
er, who has 20 years experience and
more than 200 dental offices in his port-
folio. “We can look at the space, talk
about what's realistic, and do some inte-
rior space planning.” This includes the
kinds of finishes you'll want on the coun-
tertops and walls, which can have a dra-
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matic impact on the price tag — consider
the difference between granite, Corian
and laminate counters. Having a com-
plete and accurate estimate will help your
banker make an accurate assessment of
your lending potential.

Hiring architects and contractors can
be intimidating, but shouldn’t be. Some-
times they work in teams, so that one
phone call will net you a few profession-
als who are used to working together. If
you choose instead to hire each sepa-
rately, look for professionals who are
already familiar with dentistry, Mr. Pepa
and Mr. Stulberger agreed.

‘Get referrals from friends, visit sites
that the company has already completed
and see the quality of their work. . .
Make sure you're using the right people.

Go with people who know dentistry.’

“Get referrals from friends, visit sites
that the company has already completed
and see the quality of their work,” Mr.
Stulberger said. “Make sure you're using
the right people. Go with people who
know dentistry. You'll save a fortune
with what they know about your
plumbing and electrical needs alone.”

A good contractor, he explained, will
have at the ready a list of completed
projects that clients can visit to check
out the quality of work. Mr. Stulberger
recommended looking specifically for
dental offices in any portfolio.

“This proves that they can do what
they say they've been doing,” he said.

The same goes for your lender. Mr.
Gitles recommended talking with your
attorney, your accountant and other
entrepreneurs who have made similar-
sized investments in their businesses
about the lenders they respect, and then
talking to two or three different banks
from their list of recommendations. The
smallest loans — less than $50,000 —
will find the most success with the
biggest banks, while larger loans can
best be handled by midsize banks, he
advised.

In addition to references,
request a timeline for your
project. These can vary
based on the size and scope
of the job and the location
of your office (storefronts
and high rise office suites
present very different con-
struction challenges), as
well as any need you have to
work in phases so that the
business never completely shuts down.

When you request a construction
estimate, request that it be itemized, Mr.
Stulberger said, so that you are compar-
ing like services. The estimate that
comes in lower than others may be leav-
ing out key items like permits, or the
high bidder may have included unnec-
essary items. Mr. Stulberger recalled one
estimate where the client in a medical
building asked why one bid was so
much lower than the others. The high
bidders had included in their itemized
bids heating and cooling units — which

the building owner was already commit-
ted to provide for his tenants.

The lesson here, he said, is that item-
ized estimates will help you and your
contractor understand why one bid
stands out from the others.

THE BOTTOM LINE

The other party that needs to be in on
these discussions is your financial team:
your accountant to anticipate how you
will repay a loan and how your revenue
may change during construction, and a
lender who will assess your business
plan and performance to decide how
much you can take on when you pre-
sent your wish list.

Mr. Pepa said that upfront costs in
any build-out can vary wildly. Installing
all LED lighting, he used as an example,
will be expensive up front, but has a 10-
year payback in energy savings. Other
things to consider are if you will be buy-
ing new equipment or retaining the
existing equipment, and the projected
size of your staff. You can design an
office now with unfurnished space for a
fourth operatory, in anticipation of
adding an associate later, to minimize
expenses.

“A lot of it goes back to ROI: what's
worth doing now,” Mr. Pepa said. “The
costs are not as important as the return
for which you're investing in. Short-
term decisions are easier and cheaper
now, but then you're stuck. Dental
offices are capital intensive, so you must
think long term.” l

Ms. Brown is the CDS senior writer.

ALLEN | PEPA

A RCHITTECTS
Specializing in Dental Office design
throughout the Midwest

ERIC PEPA, AIA, PRINCIPAL

81 S. McLean Blvd., Suite A

South Elgin, IL 60177
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Dental Office
Designers & Builders

Services -

- Architecture®

- Interior Design

 Turnkey Construction

- Millwork / Custom Cabinetry

- Steris, Labs, Business Offices
+ Reception Desk Units

- Painting and Wallpaper

* Floor Treatments

- Licensed Installers of Dental
Gas Lines
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“Experience Matters”

Over the past 20 years ACOA, Ltd. Construction Company
has guided dentists through every phase of their new office build-out process
on-time and on-budget

*Architecture services provided by Licensed Architects AC O A I_'I' d
N, , |

accreoired [N Contact us: 847.229.8414 CONSTRUCTION COMPANY

- BUSINESS See our work at: www.acoadental.com
RATING DESIGNERS & BUILDERS
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@ CHICAGO DENTAL SOCIETY Continuing Excellence in Dentistry

Systemic Diseases as
Related to Oral Health

Presented by
Robert Fazio, DMD

Wednesday
April 4
9 a.m.-2:30 p.m. ® Drury Lane, 100 Drury Lane, Oakbrook Terrace

About our program

Dentists face a myriad of systemic health problems and medications
when devising treatment plans for their patients. Numerous risk factors
directly affect what dental procedures and medications a dentist can
prescribe.

The control of dental pathology and its impact on systemic disease is a
constant part of the professional discussion. Dr. Fazio's presentation will
discuss current research in clinical context.

This chairside-friendly course is for clinicians.

5 CE hours
Pre-register online at http://on.cds.org/regional

Target audience
Dentists and staff

About our speaker

Robert Fazio, DMD, is an associate
clinical professor of surgery at the Yale
University School of Medicine. He is the
author of The Ultimate Cheat Sheets:
The Practical Guide for Dentists.

Dr. Fazio also serves on the editorial
board for Inside Dentistry and
Compendium of Continuing Education
in Dentistry. Dr. Fazio maintains a
private practice limited to oral medicine
and periodontology in Norwalk, CT.

About CDS meetings

Regional Meetings are FREE to all CDS
members and their staffs, as well as
dental hygienist members of the lllinois
State Dental Society.

A fee of $250 is charged to dentists who
are not CDS members and their staffs,
which may be applied to membership

for the current year. Advance registration
is not required, but CDS encourages you
to pre-register online at
http://on.cds.org/regional.

New CE rules

Beginning with the April 4, 2012,
Regional Meeting, registration will end
30 minutes after the actual start of the
program. Attendees will receive bar
coded badges that capture their time of
entry. Badges will be scanned as
attendees leave at the end of the
program. No partial credit will be issued.
Continuing Education credit forms will
be mailed to attendees after the meeting.
The CDS Board of Directors passed
this new policy at its Dec. 8, 2011,
meeting.

Directions to Drury Lane
Call 630.530.8300

T

‘QQ

CDS is an ADA CERP Recognized Provider. ADA CERP is a service of the American Dental Association to assist

D R P® ‘ Continuing Education
‘ _“ ‘ ;\‘ ‘ .E. . =
Recognition Program

dental professionals in identifying quality providers of continuing dental education. ADA CERP does not approve or
endorse individual courses or instructors, nor does it imply acceptance of credit hours by boards of dentistry.
Concerns or complaints about a CE provider may be directed to the provider or to ADA CERP at www.ada.org/cerp.
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Community leaders work to solve
lack of access to oral healthcare

by Joanna Brown

ore than 50 of Chicago’s leaders

in oral health met in January to

discuss ways to strengthen the
systems that connect underserved pa-
tients with dental care and education.

The Chicago Community Oral Health

Forum (CCOHF) organized an Oral
Health Summit Jan. 27 at the American
Dental Association Conference Center.

Featured speakers and participants repre-

sented Cook County government, the
[llinois Department of Public Health,
Chicago government, community clinics,
private practice dentists and the Chicago
Dental Society, among others with a
shared goal: improving access to dental
care for Chicagoans.

Ilinois dental director David Miller
called it a “renaissance of how we will

stakeholders together to look at the sys-
tems we have in Chicago and put our
heads together to develop an action plan
for improvement,” Ms. Clancy said. “We
were very pleased with the participation
we had from the public sector, educa-
tion, community health advocates and
private providers.

“One huge outcome was to get every-
one together and talking, so that was a
big success in itself.”

Chicago leaders opened the Summit
with updates on the current healthcare
systems, as well as the financial con-
straints they face. Chicago Department of
Public Health Commissioner Bechara
Choucair explained that Mayor Rahm
Emanuel’s Healthy Chicago plan, released
in August, identified improving access to
care among his priorities for the Public
Health system. Other priorities, as well
as measurable targets and strategies for

‘We have to partner with the private sector if we are serious

about moving the needle. There is not enough capacity in

the public sector alone to make a difference in that area.’

approach oral health in the state of Illi-
nois. And all the sectors are here.”

CCOHEF is a coalition of community
organizations, clinics, educators, policy-
makers, corporations and other stake-
holders working together to improve
oral health access in Chicago. It was or-
ganized in 2008 with funding from the
Ortho Sprague Institute, and continues
to seek grant funding from local and na-
tional sources.

Director Anne Clancy said CCOHF
organized this summit to develop a five-
year plan that many organizations will
contribute to.

“Our goal was to get a variety of

improvement, came in the areas of obe-
sity, tobacco use and adolescent health.

Find more information about Health
Chicago at www.cityofchicago.org/health.

“We really want to improve the num-
ber of Chicagoans who have had a den-
tal visit in the last year,” Dr. Choucair
said. Toward that end, they need more
capacity for oral health services, he con-
tinued, which will likely come through
partnerships with federally qualified
healthcare centers — not reopening any
of the city’s shuttered dental clinics to
expand direct dental services.

“There is no way we can do this in
the public sector alone. We have to part-

ner with the private sector if we are seri-
ous about moving the needle. There is

not enough capacity in the public sector
alone to make a difference in that area.”

Caswell Evans, associate dean for
prevention and public health sciences at
the University of Illinois at Chicago Col-
lege of Dentistry, echoed his feelings.

“There is an expectation that all of us
in this sector will come to the table, be
partners, and be accountable for being
at the health table. Clearly, the service
capacity must be addressed. One of our
thoughts should be, are there organiza-
tional opportunities in which the struc-
ture of the entity can be created, be
expanded, and be morphed into some-
thing else.”

Summit participants broke into two
rounds of work groups for brainstorm-
ing sessions. Moderators facilitated dis-
cussions of how the current healthcare
system should be used and accessed by
local residents, how to improve the oral
health infrastructure, and how to pro-
mote the importance of oral health.

“I know they were talking about the
same things that we have before, but we
needed to get those conversations docu-
mented, and then get larger, more di-
verse groups to break them down and
evaluate the recommendations,” Ms.
Clancy said. The work groups were so
engaged in their work, she said, that
many went over their allotted time to
complete discussions.

This enthusiasm may have come
from the status updates provided by
local leaders in public health. Cook
County Board President Toni Preckwin-
kle opened the Summit with kind words
to describe the balance between the
need for better access to care and the fi-
nancial constraints of our local govern-
ment. She told the audience that she
learned about oral healthcare needs
from the late Michael Stablein, who
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served as president of the Chicago Den-
tal Society in 2010.

“You're doing good work,” Ms.
Preckwinkle said. “I learned about some
of these issues while I was on the cam-
paign trail. I traveled the city, and Dr.
Stablein told me some of the disturbing
facts and gruesome stories, and it made
an impact on me. That's why [ continue
to meet and work with oral health ex-
perts and organizations, in particular
Cheryl (Watson-Lowry, chair of CDS’s
Government Affairs Committee) and the
Chicago Dental Society.

“I'm a teacher, and am particularly
disturbed to learn that two-thirds of
third graders have cavities. As a county
we have to make tough choices, but we
continue to invest in oral health.”

Dr. Watson-Lowry also addressed
Summit participants that day. The Gov-
ernment Affairs Committee, she said,
supports the hiring of full-time dentists
for the Cook County system, as well as a
dedicated pediatric clinic to relieve
UIC’s burden.

sional staff, and purchase dental equip-
ment. There are early plans to develop a
dental clinic in the northwest suburbs,
relocate jail services and expand services
for children with special needs, likely at
Provident Hospital.

“These are goals in a cash-strapped
system,” Dr. Raju said. “To make the
system more efficient, we have to do
more billing, be less of a burden on the
county and county taxpayers, and also
provide the best care possible. But still,
there will be a structural deficit.”

A draft of the action plan developed
during the summit was delivered to the
CCOHEF executive committee Feb. 20,
and Ms. Clancy anticipates following up
with the stakeholders monthly via vari-
ous methods to share activities and
maintain a sense of accountability
among participants.

“We want to be working together
and communication is key right now,”
she said. “The goal is not only to have
an action plan, but also to understand
what others are doing to augment and

Action plan: First draft

three main goals:

The first draft of the action plan that came out of the Jan. 27 Oral Health Summit identified

¢ Increase public/private partnerships through volunteerism to expand the capacity
of the oral health system, better utilize resources, and advocate for local leaders who are
dedicated to moving oral health objectives forward.

* Expand system-wide strategies that integrate oral health into general health and
prevention models and education of the general public.

* Work toward a focused education strategy for non-oral health professionals that
emphasizes oral health promotion, prevention and referral for proper care.

“It’s naive to call it lobbying; we are
educating leaders who are in a position
to make change,” she said.

Ramanathan Raju, chief executive of-
ficer of the Cook Country Bureau of
Health and Hospital Services, explained
just how tough those decisions that Ms.
Preckwinkle referenced will be: 88 per-
cent of people seeking ambulatory care
from Cook County are not insured, and
60 percent of in-patient care goes to the
uninsured. That adds up to $500 mil-
lion in uncompensated care last year.

Now that $1 million has been allocat-
ed for dentistry in budget years 2011 and
2012, Dr. Raju said, there are plans in
place to hire a dental director and profes-

strengthen the plan.”

CCOHEF, she said, should act as the hub
for that communication among all stake-
holders — both those who work in the
community and those who affect policy.

“We wanted to get an interesting
panel together — to reach out to the top
folks and let them know that this is a
big deal, and also to show our stake-
holders that we are reaching out to tell
folks that oral health is important. The
work that is being done has engaged
these leaders.

“Baby steps lead to bigger things in the
future.” W

Ms. Brown is CDS senior writer.

NORTH BANK
Herps DENTISTS
CReATE A LIFETIME
OF SMILES

Dr. John M. Domanico, QOral &
Maxillofacial Surgeon, in his office at
30 N. Michigan Avenue with Charlie
Soria, Vice President of North Bank.

“North Bank’s financing gave me
the opportunity to open my
practice in 1993, and they continue
to serve my banking needs today...
everything from credit facilities
to online banking,” says Dr.
Domanico.

“They provide the personal
attention and service | would never
expect from larger banks and that
helps me serve my patients better,”
he said.

If you seek a banking partner who
understands your business, look to
North Bank, serving Chicago’s
medical and dental community for
more than 41 years. Call Charlie
Soria at 312-644-4000 today.

- North Bank®

“Community Banking
At Its Best”

431 North Clark Street« Chicago, IL 60654
360 East Ohio Street+ Chicago, IL 60611
312-644-4000 « www.northbank.com

Member FDIC F
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IN OTHER WORDS
by Stephanie Sisk

Follow the conversation online at http://on.cds.org/FrontDesk.

Does your office have a personality?

Online columnist Stephanie Sisk tackled two parts of your practice’s personality in recent columns - and friends of the Chicago Dental Society joined the conversation

with their comments. We want to hear from you, too. Look for new columns from Ms. Sisk and others online monthly at http://on.cds.org/columnists, and post your

responses at the end. Or leave your comments on our Facebook page, www.facebook.com/ChicagoDentalSociety.

Our columnists also want to hear which topics you'd like them to address. Send your suggestions to review@cds.org.

Does your office make
a lasting impression?

What do you remember when you meet someone for the first
time? Piercing eyes? Nice outfit? Wild hairdo?

First impressions carry over to places too, including your
dental office. We all understand that appearances shouldn’t
matter, or matter as much. But when walking into a healthcare
provider’s office, patients want some reassurance that they've
chosen well, that the dentist and staff are professional, caring
and, well, interesting.

Of course, your office should look professional, and func-
tionality should rule the day in the operatory. Your office
arrangements and decor do matter, though, and affect the
impressions your patients have of you and your staff.

It’s another way of being accessible, of opening up and cre-
ating connections with patients and staff, says David Ahearn, a
dentist who also runs a dental office design business in Massa-
chusetts. Dr. Ahearn prefers a neutral look, but says décor is a
matter of taste. Kelly Jorn Cook of Chandler, AZ, is one to fol-
low his own tune.

A huge classic rock and roll fan, Dr. Cook set out 10 years
ago to create a musically themed office. His waiting room is
bright and bold and features signed guitars, framed album cov-
ers and posters he’s collected over the years. Treatment rooms
are similarly outfitted. (Check out photos of his office at
www.kellyjorncook.com.)

“So many people are terrified of the dentist, so | wanted a
distraction that made people feel comfortable and at ease,” Dr.
Cook explained. It took a little while for patients to “get it,” but
he said his office has enabled “me to be myself” — and the pay-
off has been worthwhile.

“It’s important that my patients are comfortable with me in
my own environment; they feel it, and it has helped create the
trust fundamental to our relationship.”

So don’t be reluctant to give your patients a glimpse of who
you are, your personality. Authentic can be interesting.

READERS RESPONDED:

e James Bregenzer: | love Dr. Cook’s themed waiting
room and operatories!

e Simon Roy: If it is true, | need a major overhauling. . .

30 CDS REVIEW » MARCH/APRIL 2012

Sounding a welcome?

Have you ever called your office? I don’t mean to reach your
staff to check in or tweak the day’s schedule. I mean, have you
listened — really listened — to the way your receptionist
answers the phone?

Do you hear a warm, welcoming tone, one that sounds
cheerful and helpful? Or do you hear exasperation, distraction,
and even irritation? It might seem inconsequential, but how
your practice sounds to a caller, especially a first-time caller,
can make the difference when snagging a new patient or rein-
forcing an established patient’s feeling that they’ve chosen your
office for all the right reasons.

Don’t underestimate that in this age of healthcare indifference,
patients need reassurance from their dental and medical offices
that they’re more than just a name and number on a chart.

Management consultants as well as staffing services like
Kelly Services and Manpower tell us what is common sense:
that a receptionist is a “gatekeeper” who sets the tone for the
visitor’s whole experience at the office. It’s crucial that they be
warm and personable as well as composed, capable and profes-
sional. They start that “wow” customer service experience you
want for your patients.

But for a small dental office, where a staffer who serves as
receptionist also holds several other responsibilities, the ques-
tion might be: How can I possibly find such an extraordinary
employee?

Business icons like Nordstrom advise that the right person
can be trained and nurtured to handle all the tasks you can
throw at them, and then some.

Sure, it takes a little longer to get them started. But it's an
investment worth making. ll

READERS RESPONDED:

e Phil Schefke: | would encourage every doctor to have
someone call their office and pose as a patient and ask some
tough questions. Great topic for the next staff meeting!

The full versions of these columns are available online at
http://on.cds.org/FrontDesk.

The views expressed in this column are those of the writer and not
necessarily the opinions of the Chicago Dental Society.
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FROM THE GROUND UP A column about the CDS Foundation.

by Milly Goldstein

For more information, visit http://on.cds.orqg/CDSF

Your support helps us provide access to care

he CDS Foundation has had such a busy start to 2012.
Most recently, at the highly successful Midwinter Meeting,
we hosted several outstanding events.

Friday morning, our Corporate Breakfast brought together
our supporters — dentists and business leaders alike — for an
energizing meeting. It was a pleasure to see many of you there,
and we hope you left as excited as we are about the CDS Foun-
dation’s bright future.

Friday night was a fun filled night at the Park West. The
CDS Foundation is so grateful to CDS for its partnership in
hosting the party. The crowd on the dance floor is always so
spirited. We appreciate the support of the event sponsors,
Benco Dental and Henry Schein Dental.
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CDS President John Gerding and CDS President-elect David Fulton Jr.
with CDS Foundation Chair Milly Goldstein at the Corporate Breakfast
Feb. 24.

We hope you had a chance to stop by the CDS Foundation’s
booth and Donor Lounge in the Exhibit Hall. This lounge was
open to any CDSF donor. The foundation’s board members
were delighted to meet and reunite with so many of our sup-
porters. We are so lucky to have you with us, and we thank
Pesavento and Pesavento, Ltd., for sponsoring the space.

At these events, we're frequently asked about the organiza-
tions that the CDS Foundation supports. The Grants Commit-
tee and the Board of Trustees considers a few main criteria in
our evaluations of grant applications.

MAKE SURE THE FUNDING WILL REACH PATIENTS

Our Grants Committee looks for ways that money will directly
and positively impact the delivery of care to the patients who
need it most; we will not consider requests for funds to supple-
ment salaries or administrative costs. Grants may be given to
aid in the purchase of supplies or new equipment that a clinic
desperately needs; in one case this year, a clinic included in its
grant application the model number for a piece of equipment
and its current price — down to the penny. Your support
allows us to provide grant money that will increase access to
care too; one grant aided in transportation to a clinic.

In addition, the Illinois Mission of Mercy received funds
from the CDS Foundation to support its 2010 and 2012 clinic
events, specifically to offset the costs associated with renting
space and transporting equipment.

LOOK FOR ORGANIZATIONS WITH PROVEN RECORDS
OF SUCCESS

The CDS Foundation requires that all grant applications
include copies of the applicant’s operating budget and a finan-
cial audit. This demonstrates that the applicant is a healthy
business with reasonable overhead expenses, and that it has the
potential for future growth and sustainability. We know that
the need for access to dental care will continue to grow and
that resources will shrink. So we look to support organizations
and efforts that can handle those pressures. In the case of
national organizations, we call out their local activities to be
sure that any funds we award remain close to home.

ENABLE CDS FOUNDATION FUNDS TO SUPPORT
CDS MEMBERS
As working professionals with various demands on our time,
we understand your time is precious. And if you think volun-
teering at a particular clinic is a good use of your time, then
that clinic must be a pretty special place. That's why we ask all
grant applicants to submit lists of their board members and
volunteers: to see where our members are spending their time
and to support their efforts whenever possible.

We work hard to be good stewards of your donation dollars.
Please support us by making a donation today. l

In February the CDS Foundation announced plans to open a dental clinic in
DuPage County. Read more in Going Local on page 36.
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IT'S THE LAW
by John M. Green, DDS, JD

Contact Dr. Green at 312.676.5980 or jgreen@greenlawoffice.net.

Learn lessons from dental malpractice cases

last 20 years, | have gained unique insights from these

cases that I often share with dentists and dental special-
ists. In this column, I will discuss actual cases from which the
dental profession can learn.

H aving defended dental malpractice cases at trial for the

Case 1

Just last year, an oral surgeon was sued for allegedly failing to
provide proper post-operative care following an apicoectomy
on tooth #4 on a female patient in her mid-40s. To his credit,
the oral surgeon had the patient sign a consent form which set
forth the possible complications of the apicoectomy, including
post-operative infection.

One week post-op, the patient returned complaining of
pain, swelling and numbness in the area of the surgery. The
oral surgeon recommended that she stay on the antibiotics and
return one week later for continued post-operative monitoring.

Instead of returning to the office one week later, the patient
telephoned the doctor’s office and left messages after hours in
his voice mail. The oral surgeon and his staff never returned
the calls and lost track of her.

A suit was later filed by the patient who claimed that she
ended up being hospitalized for an infection and sustained per-
manent numbness in the upper right lip. During a seven-day
trial, a verdict in favor of the defendant oral surgeon was
obtained from the jury.

LESSONS TO BE LEARNED

A signed surgical consent, particularly for a surgery such as an
apicoectomy, is advisable as it is powerful evidence to support
that there was a discussion of risks prior to the surgery. How-
ever, the oral surgeon should have “mapped” the area of numb-
ness when the patient returned post-operatively.

Whenever a patient complains of numbness following a pro-
cedure, the dentist or dental specialist should accurately
describe in the records the area and profoundness of the
numbness to get a baseline of the patient’s condition; merely
documenting that the patient is “numb” is insufficient. In addi-
tion, it is advisable that the office contact the patient if he or
she fails to return for a post-operative visit, particularly when
the dental professional knows that the patient has a post-opera-
tive infection and numbness.

Efforts to contact the patient by phone should be document-
ed in the record; it is even advisable to write the patient a letter
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if contact by telephone is unsuccessful. It is not prudent for a
dentist or oral surgeon to assume that the patient has gotten
better when the patient does not return after developing post-
operative complications.

Case 2

A few years ago, a general dentist was sued for negligently cut-
ting the inferior alveolar nerve, artery and vein during the
extraction of an impacted tooth #32. The plaintiff, a young
man in his early 20s, came to the defendant’s office unan-
nounced at the end of the day complaining of severe pain from
the lower right wisdom tooth. The patient begged the general
dentist to extract the tooth rather than referring him to an oral
surgeon because he “didn’t have any money.”

Even though the X-ray showed a mesioangular bony
impacted tooth, the dentist, at the patient’s urging, agreed to
extract the tooth.

Further complicating matters was that his dental assistant
had left for the day, leaving the dentist to perform the extrac-
tion without any auxiliary help. During the procedure, he
encountered severe bleeding which should have been the first
sign of trouble. Nevertheless, the dentist continued with the
procedure and sutured the area after extracting the tooth.

After leaving the office, the patient continued to experience
severe bleeding and swelling; he went to a hospital emergency
room. It was discovered that his inferior alveolar nerve, artery
and vein were severed. As these facts emerged during the law-
suit, the general dentist was advised to settle, but he refused
and the case went to trial with the jury awarding a six-figure
amount.

LESSONS TO BE LEARNED
Never let a patient talk you into doing a procedure that is either
beyond your level of expertise or for which you do not have the
proper surgical assistance. In the above case, the dentist had nei-
ther. Additionally, the dentist should have immediately contacted
an oral surgeon when he encountered significant bleeding —
which should have been a tip-off that he likely had injured the
inferior alveolar nerve and its blood vessels.

Finally, it is sometimes wise to follow the advice of your
defense attorney who has experience in how this type of case will
appear before a jury.
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Case 3

A general dentist was sued for placing a
splinted bridge from teeth #2-15, which
the plaintiff claimed was below the stan-
dard of care as it allegedly had open mar-
gins and improper occlusion. An
interesting aspect of this case was that the
patient bartered housekeeping services to
pay for a portion of the dental fees.

Shortly after temporarily cementing
the permanent bridge (in order to let the
patient wear it for a short period to see
how it looked and felt), the dentist went
on medical leave. Efforts were made by
another dentist who was covering the
practice to get the patient back to perma-
nently cement the bridge, but were
unsuccessful.

In the meantime, the temporarily
cemented bridge fell out a number of
times over a six-month period, during
which time the patient re-cemented the
bridge herself with temporary dental
cement she got from a local drugstore.
She eventually went to another dentist
who criticized the bridgework by claim-
ing that it did not fit properly.

[ was able to successfully argue that
the sole reason for the plaintiff’s alleged
injuries was her failure to timely return to
another dentist and for re-cementing the
bridge herself. The jury returned a verdict
in favor of the defendant dentist.

LESSONS TO BE LEARNED

It is not recommended that you barter
with a patient for payment of fees. Such
arrangements can later sour, leaving both
parties uncomfortable and can lead to
problems.

Furthermore, make sure you arrange
to have another dental colleague step in
should you have to go on medical leave
for an extended period of time.

It is also crucial to have a plan in place
with your staff so that upon a dentist’s
disability or death, patients who are in the
midst of treatment be contacted for com-
pletion of their work.

Finally, make sure to impress upon
your patients that they must return for
you to evaluate temporarily cemented
dental work and that they refrain from
re-cementing dental work themselves. l
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ACCESS TO CARE

A look at challenges facing our profession.
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Barry Booth creates a Smile for a Lifetime

CDS member’s foundation helps those who've fallen on hard times

by Joanna Brown

hen a fast food chain opens a
W new restaurant and offers free

fries to the first 100 customers,
the line wraps around the building and
snarls traffic.

Anticipating the same enthusiasm for
his offer of free orthodontic care to
qualified applicants, Homer Glen ortho-
dontist Barry Booth established a foun-
dation in 2011: Smile for a Lifetime of
Southwest Chicagoland. He took on six
scholarship patients his first year, and
he’s ready for more in 2012.

“This is something I've always want-
ed to do, and something I've always
done on the side,” Dr. Booth said of the
pro bono patients his practice has
always accepted. Like all dentists, he
had patients who fell on hard times dur-
ing the course of treatment, and he pro-
ceeded with their treatment at no cost
— informal arrangements that he was
always happy to make.

“But the foundation formalizes it,”
Dr. Booth explained. “It’s a way to give
back to a community that's been good
to me.”

Dr. Booth’s Smile for a Lifetime of
Southwest Chicagoland is a chapter of
the national Smile for a Lifetime Foun-
dation. The Colorado-based charitable
organization was established in 2008 to
help local orthodontists like Dr. Booth
establish boards of directors and grow
their local affiliates. There are more than
50 chapters in 26 states.

Despite the national affiliation, the
day-to-day work of the foundation
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remains local. Scholarship information
is available from the local health depart-
ments, school counselors and nurses,
local chambers of commerce and Rotary
Club members.

Completed applications include pho-
tos, proof of income, and two letters of
recommendation. Upon receiving these,
Dr. Booth appoints each applicant to his
office to evaluate their oral health and to
take both digital photographs and radi-
ographs. He will present their cases to
the foundation’s Board for evaluation.

“These visits allow us to see that the
family is reliable and committed, that
they’'re coming to these appointments
on time,” Dr. Booth said. “We record if
they're even 10 minutes late.”

vices to improve the patient’s overall
oral health.

Each scholarship is valued at $6,000.
All recipients make two commitments to
Dr. Booth: that they will make it to all of
their appointments on time, and that they
will complete 10 hours of community
service. Dr. Booth says this places value
on the scholarship in the eyes of the
recipient — many of whom are teenagers.

“If the child is going to benefit from it,
they should appreciate it,” Dr. Booth
said. The foundation has relationships
with school and church-based organiza-
tions, as well as the Special Olympics,
which allow patients access to service
opportunities within their comfort zones.

While scholarship recipients all live

‘I want my colleagues to be aware that this exists and to

help us find bona fide patients who need our treatment.

Our goal is to give more than one scholarship a month.’

The Foundation’s Board of Directors,
which evaluates each application, is a 10-
member body of which Dr. Booth is not a
voting member. The mix of dentists,
school administrators, pastors and busi-
ness leaders selects scholarship recipients
and oversees the distribution of funds.

One scholarship recipient begins
treatment each month. Dr. Booth pro-
vides all orthodontic services during the
regular course of business; Ormco Corp.
supplies all of the hardware.

In addition, dental teams from other
practices have partnered with Dr. Booth
to provide auxiliary dental care, includ-
ing fillings, extractions and other ser-

near Dr. Booth’s Homer Glen office, they
represent a wide spectrum of orthodon-
tic patients. One, a high school sopho-
more, came to the program with letters
of recommendation from the two local
politicians for whom she was volunteer-
ing. She is the youngest of five siblings,
and her mother is a single parent.

Another scholarship recipient was a
23-year-old mother of two. While she
isn’t the traditional applicant, the Board
was pleased to meet her: she maintained
a full-time job at a local senior citizen
residence and cared for her ailing moth-
er and aunt. Her orthodontic needs
were severe, Dr. Booth recalled.

“T'll treat anyone from anywhere, as
long as they’ll drive here for appoint-
ments,” he said.

The foundation is still young, and
Dr. Booth is working hard to get appli-
cations into the right hands. He hopes
his colleagues will help him find suit-
able applicants.

“I want my colleagues to be aware
that this exists and to help us find bona
fide patients who need our treatment.
Our goal is to give more than one schol-
arship a month. I've got a lot of giving
back to do for good things that have
happened to me,” said the true
Chicagoan. Dr. Booth is a graduate of
Marist High School and the University
of Illinois. He earned his dental degree
in 1984 and completed a specialty pro-
gram in orthodontics in 1986.

Upon graduation, he borrowed
money from his parents to purchase an
X-ray machine, and shared space with a
local dentist. Today, this father of three
(the oldest is in dental school) owns his
own building just a few blocks away
from that first office.

“Dentists are charitable and we
donate in lots of ways to lots of causes,”
Dr. Booth said. “But orthodontic schol-
arships — that’s using something that
we’re really good at and that’s unique.
To give a child better self confidence —
who knows where that will lead?”

Find more information about the
Smile for a Lifetime of Southwest
Chicagoland foundation, as well as
applications for your patients, at
http://boothorthodontics.com. W

Ms. Brown is the CDS senior writer.
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Anesthesiology
& Dental
Consultants,PC

Office Anesthesiology & Dental Consultants, PC

Providing State of the art Anesthesia care in your office

General Anesthesia and Sedation
Pediatric and Adult patients
For Fearful and Special Needs Patients

For more information contact us at gaddds@yahoo.com or call us at (630) 620-9199

Visit us at http://www.officeanesthesiology.com - For urgent contact (630) 290-8624
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Zak Messieha, DDS
Dentist Anesthesiologist
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GOING LOCAL I

A look at what's happening in our community

Volunteer for MOM in
Grayslake June 8-9

The Illinois State Dental Society and the
Illinois State Dental Society Foundation
recently announced their partnership
with the Collaborative Underserved
Relief and Education Network (CURE
Network) for the 2012 Mission of Mercy
(MOM) event at the Lake County Fair-
grounds in Grayslake June 8-9.
The partner-
% ship will benefit
G the two-day event

Ilinois b |
MISSION OF MERCY Dy not only pro-
Heesis State Dentel Ssity Fonsdetion viding free dental

care to uninsured
and underinsured individuals and fami-
lies, but also by offering free vision and
medical services.

The Westchester-based CURE Net-
work hosted a three-day clinic event at
Chicago’s Malcolm X College in 2011
which provided dental, medical and
vision care at no cost to patients.

To learn more about CURE Network,
visit www.curenetwork.org.

Online volunteer registration for
MOM is available at www.isds.org.

Brunetti Foundation
gives UIC largest gift

The University of Illinois at Chicago
(UIC) College of Dentistry recently
announced the largest-ever gift in the
history of the College: $8.2 million
worth of KaVo Group dental equipment
and technology, made possible through
the support of the Guy D. and Rebecca
E. Brunetti Foundation.

With this gift, the College of Den-
tistry has raised more than $36.9 mil-
lion during the Brilliant Futures:
Educating a New Dentist for America
capital campaign, exceeding its $35 mil-
lion campaign goal.

Dean Bruce Graham called it a “trans-
formational gift,” noting the donation
“literally will help us to transform our

36 CDS REVIEW » MARCH/APRIL 2012

CDS Foundation to open clinic in DuPage County

The Chicago Dental Society Foundation, the philanthropic arm of the Chicago
Dental Society, recently announced plans to open a dental clinic in DuPage County
by working with volunteers from the recently closed dental program at the DuPage
Community Clinic.

“We chose DuPage County because of the active volunteer base there and also
because it is the site of the most recently shuttered dental clinic in the metro Chica-
go area,” said Mildred Goldstein, chair of the Chicago Dental Society Foundation
(CDSF) Board. “Over the last several years, lllinois has seen devastating cuts to
dental programs across the state, affecting our most vulnerable citizens. The Foun-
dation is committed to improving oral health for all, and this clinic is a first step.”

In June 2011, the DuPage Community Clinic ended its dental care program, cit-
ing the opportunity to generate more revenue by converting the space to a medical
clinic.

Similarly, across the region and state, dental services are being cut by lawmakers
as they aim to reduce healthcare costs. In February Gov. Pat Quinn introduced
reforms that could dramatically cut Medicaid access for low-income and uninsured
patients, weakening a healthcare system already in peril.

“The clinic served the working poor — those with incomes no greater than 200
percent of the poverty level and no access to dental insurance — whose meager
earnings forced a choice between food and lodging or dental care. With our team
of volunteers, we restored patients to good oral health by providing free compre-
hensive dental care,” Kevin King, a longtime clinic volunteer and CDSF board
member, said.

According to clinic records, in 2010 there were approximately 1,500 patient vis-
its. A team of 40 volunteer dentists and 9 dental hygienists provided more than
$500,000 in free dental care. With the clinic’s closure, there were no free dental
clinics left in DuPage County to treat low-income, uninsured patients.

At its February meeting, the CDS Foundation Board voted to open a dental clin-
ic in DuPage County, using equipment rescued from the closed clinic and working
with those dentists who had once volunteered at the DuPage Community Clinic.

“We are privileged to be able to offer treatment to patients who were displaced by
the clinic’s closing.” Ms. Goldstein said. “We still have work to do, but we are looking
forward to collaborating with the community to open this clinic as soon as possible.”

Keith Suchy, a regular volunteer at the DuPage Community Clinic, CDSF board
member and past CDS president, said, “The Foundation is moving forward to
make a meaningful commitment to access to dental care that the whole dental
community can be proud of — and we need the support of that whole community
to succeed. We need your time, your talents and your financial support to make
this clinic work.”

To find out more about the CDS Foundation or how to get involved with this
new clinic, please visit CDS.org.

The Guy D. and Rebecca E. Brunetti
Foundation is an independent philan-
thropical and grant-making foundation

39-year-old, outdated clinical facilities by
creating a state-of-the-science Integrated
Clinical Technology Center with 300
clinical operatories. The new center will
encompass all of our undergraduate and
postgraduate clinics within the first three
floors of the dental school building.”

and higher education; healthcare; fine
arts; and religious education and other
religious institutions in Illinois. Robert
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G. Brunetti serves as president of the
Brunetti Foundation. He also is CEO of
ProCare Dental Group, PC, which oper-
ates 14 dental offices in Chicago and the
surrounding suburbs.

“The Guy D. and Rebecca E. Brunetti
Foundation was honored to play a role
in helping the UIC College of Dentistry
to create the Integrated Clinical Tech-
nology Center,” said Dr. Brunetti. “Over
the past decade, I have seen how UIC
has assumed a role as a national leader
in clinical dental education and the
impact this has had on its dental stu-
dents and the patients served by the
College. Helping to provide the
resources to renew the clinical facilities
was the right thing to do.”

Alvin Atlas to receive
UIC leadership award

CDS member Alvin Atlas, a 1977 UIC
alumnus, will receive the Irwin B.
Robinson President’s Leadership Award
at the College’s 2012 Reunion. The
award is named for the late Dr. Irwin B.
Robinson, a 1945 alumnus of the Col-
lege and the longest-serving member of
the UIC Dental Alum-
ni Board of Directors
in its history. Dr.
Robinson also served
in all of the board’s
executive positions,
including president.
Dr. Atlas served as
president of the UIC
Dental Alumni Association Board of
Directors in 2011-12, after previously
serving in all of the board’s executive
positions. He also taught in the Depart-
ment of Restorative Dentistry at the UIC
College of Dentistry from 1978-1999. He
is in private practice in Evanston and
resides in Northbrook, and remains active
with several professional organizations.
The 2012 College of Dentistry
Reunion will be held in a new venue
this year. UIC College of Dentistry and

Alvin Atlas

Loyola University Chicago School of
Dentistry alumni will gather Friday,
April 27, at the Hyatt Lodge in Oak
Brook. For additional information, con-
tact Ana Lisa Ogbac of the UIC Office of
Advancement at aoghacl @uic.edu or
312.996.0485.

UIC announces new
faculty appointments

Praveen Gajendrareddy, assistant profes-
sor, has been named clinical director of
postgraduate periodontics at the UIC
College of Dentistry.

A faculty member since earning his
Certificate in Periodontics from UIC in
2008, Dr. Gajendrareddy now is in
charge of management of the day-to-day
operations of the Postgraduate Perio
Clinic. This includes overseeing patient
schedules, directing clinic faculty cover-
age, management of clinic support staff
and clinic inventory, and overseeing
maintenance of clinic equipment.

CDS member Simona Katona, who in
2010 simultaneously earned her Ameri-
can DDS from the International Dentist
Degree Program (IDDP) and her Certifi-
cate in Periodontics from the UIC Col-
lege of Dentistry, has joined its
Department of Periodontics as a clinical
assistant professor.

Hailing from Romania, Dr. Katona
earned a DMD degree in her home
country in 1992, and then completed a
six-year internship and residency in oral
surgery, concurrent with general med-
ical study and an MD degree.

Dr. Katona worked as an oral sur-
geon in private practice until 2003,
when she moved to the United States.
Dr. Katona is also in private practice on
Chicago’s North Side.

James Kaszuba, a six-year veteran of
the Comprehensive Care program in the
College’s Monet Clinic and an assistant
professor in the Department Oral Medi-
cine and Diagnostic Sciences, has been
named director of initial patient care.

In his new role, Dr. Kasuzba’s respon-
sibilities “are directly related to the man-
agement and supervision of all aspects of
initial patient screening and urgent care
treatment at the College,” he said.

“My primary responsibility — and
my passion — is clinical direction of
pre-doctoral dental students in the
group practices,” Dr. Kaszuba said.
Associated administrative duties include
faculty calibration, supervision of the
initial patient experience to include pro-
curement and review of radiographs,
arbitration of patient concerns, and act-
ing as a liaison between the various
post-graduate programs at UIC.

Dr. Kaszuba continues to maintain
his private dental practice in Munster,
IN, where he has worked for the past 30
years.

UIC professor named
Educator of the Year

CDS member and CDS endowed profes-
sor Kent Knoernschild, an associate pro-
fessor of Restorative Dentistry at UIC,
was recently named the American Col-
lege of Prosthodontists (ACP) Educator
of the Year.

The ACP presents a single Educator
of the Year Award annually for out-
standing contributions to the welfare
and advancement of the ACP and the
specialty of prosthodontics, overall
achievement in academic dentistry, and
contributions to the sciences and health
professions.

Dr. Knoernschild also is program
director of the advanced education pro-
gram in Prosthodontics and co-director
of the Comprehensive Dental Implant
Center at UIC, and a Diplomate of the
American Board of Prosthodontics.

Dr. Knoernschild’s selection was
made by an ACP nominating committee,
whose members determine each year’s
recipient based upon contributions to
the specialty of prosthodontics and to
the health professions as a whole. ll
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Profiles of people in aur profession

t's unusual these days to find a true Renaissance Man,

someone who excels in a few different areas of interest.

Egon Schein might be considered that modern Renaissance
Man, for he doesn’t just excel at one thing; his hobbies take
him across the board.

Dr. Schein has pursued performance on stage and radio —
in various genres — and in the visual arts.

After a short hiatus, Dr. Schein recently began taking come-
dy classes in Libertyville at the Improv Playhouse.

“T always thought I could be funny,” said Dr. Schein, a 1959
graduate of the University of Illinois at Chicago College of Den-
tistry. “I try to be funny. Sometimes I get groans and sometimes
[ get laughter, and both of those are OK.”

The class is taught by an experienced stand-up comic. Dr.
Schein said that if you “have the funniness in you,” the instructor
will help you bring it out so other people can enjoy it, too. Much
of the routine that he has worked on in class has to do with aging.

“It’s funny getting old,” said Dr. Schein. “It’s hysterical. You
have to be able to laugh at it.”

The comedy classes have also helped Dr. Schein with his
timing and the way he reads lines in his other favorite pastime,
performing old radio scripts with the Lake County “Those
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Were the Days” Radio Players. Dr. Schein got involved with
radio shows when he auditioned with a professional director
for the part of Fibber McGee. Dr. Schein got the part and went
live on air two weeks later.

Now he’s acting out radio scripts from the 30s, *40s and
’50s in front of groups of people, usually at libraries and occa-
sionally in nursing homes.

“It’s a lot of fun. We have a sound effects man with a desk
full of things,” said Dr. Schein. “And I always do a couple of
the old time characters because all my life I've always done
voice imitations.”

This Renaissance Man’s talents even extend into musical the-
ater. Dr. Schein has had a few lead roles in community theater.

“In 1983, 1 auditioned for Fiddler on the Roof at the Historic
Genesee Theatre in Waukegan, where [ had a minor role,” said
Dr. Schein, adding, “where upon they told me they were going
to do the musical Scrooge and would I like be Scrooge? For 13
years | was Scrooge in the musical.”

These days, Dr. Schein finds that he doesn’t really want to
memorize scripts and that it’s getting harder to do. Instead, he
concentrates on his other passions of painting, drawing and
photography.
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“I like making pictures, whether I draw them or paint,”
he said. “I like images and I think they’re fascinating. I like
to be able to create new things.”

He has been interested in photography ever since he
could afford to buy himself a camera, which was around
1945. He participates in the Lake County Camera Club’s
competitions, and most enjoys doing the technical post-pro-
duction work on the pictures. Dr. Schein has even been a
subject in some of their model shoots.

“I am not a professional model,” clarified Dr. Schein. “I
ain’t that cute.”

With all of things that Dr. Schein finds pleasure in doing,
he still has the time to practice dentistry three and half days
a week, joking that it gets in the way of everything else he
has to do, but that he still likes it.

“T'd say I'm enjoying my retirement, but I'm not retired.

I like to do things,” said Dr. Schein. “I'm never satisfied with
anything I'm doing, so I want to do more. I want to do bet-
ter.” ll

Ms. Azark is the CDS editorial assistant.
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SHRED-A-THON
Wednesday, March 9

7:30-9 a.m., Green Acres Country Club parking lot
(concurrent with the Suburban Scramble Golf Outing)

Simply bring your paper documents to Green Acres and
unload them onto the ShredX truck. Shredding will be
done while-you-watch and you'll be provided with a
document of destruction on site. There is a six box limit
per member. There is a charge of $10 per box. Make
your check payable to Dent-IL-PAC)

X-rays will be collected inside the registration area until
noon. There is no limit on recycling X-rays. Both
exposed and expired film will be accepted.

Film will be securely sealed in cartons and picked up
that day by B.W. Recycling, which will provide HIPAA-
compliant destruction and silver reclamation. A copy of
the destruction certificate will be mailed to you.

PLEASE NOTE:YOU MUST SEPARATE YOUR
X-RAY FILM FROM PAPER PRIOR TO SHREDDING.

There is no charge for X-ray disposal. Proceeds from
processing will be donated to the CDS Foundation)

The March 9 branch program begins at 8:30 a.m.
Non-attendees, kindly bring your materials for shredding
after 8:30 a.m. to accommodate guests of the program.
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DENTAL DATELINE |

Dental Dateline is provided by your Chicago Dental Society member dentists.

Top Five Tips for caring for
an infant’s primary teeth

id you know that when it comes to childhood illness,
tooth decay is one of the most common, second only
to the common cold? Nearly 30 percent of children will
have a cavity by the time they reach age 5, and an estimated
52 million school hours are missed each year to oral disease.
With statistics like these, it’s easy to see why its so important
for parents to start caring for children’s oral health at birth.
The Chicago Dental Society surveyed more than 100 mem-
ber dentists to collect tips on the most important steps to start
your child on a lifetime of good oral health. If you're expecting
or have questions on how to keep your little one’s smile
healthy, read on to see what dentists are saying.

It's never too early. Starting at birth, you can begin wiping
your baby’s gums with moistened gauze. Once a child’s diet
includes anything but breast milk or formula, you need to start
brushing their teeth or cleaning their mouth twice a day to
remove sugars and bits of food.

Pick the right tool. Before a baby has teeth, you can use cot-
ton gauze moistened with water to clean the mouth; once teeth
appear a soft infant toothbrush with the slightest smear of
toothpaste is an ideal choice.

See the dentist within the first year. Dentists recommend
parents take their baby to the dentist by one year of age, or
within six months of cutting their first tooth, whichever comes
first. Seeing a dentist within that first year is crucial for catch-
ing any early tooth decay or other oral problems.

Avoid sugars. Caring for primary teeth is just as important as
permanent teeth. That said, managing a low-sugar intake for
your baby is crucial. For example, fruit juices, which are high
in sugar and can cause tooth decay, should be limited or even
eliminated from your child’s diet. A better choice is to eat the
actual fruit.

Take care of teeth at nighttime. Once babies have their first
tooth, its important to brush at least twice daily, including
once before bedtime. Letting a baby fall asleep sucking on a
bottle can result in early tooth decay, known as “baby bottle
tooth decay.” If your baby uses a pacifier, always use a clean
one — never give a baby one that has been dipped in sugar or
honey.
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Expectant mothers can also take precautionary measures,
not only to protect their teeth, but their baby’s, too. Research
in recent years has found correlations between gum disease in
pregnant mothers and low birth weight and preterm delivery.
Expectant mothers should make sure to visit the dentist during
pregnancy and stay on top of their own oral health regimen at
home. W

The Chicago Dental Society conducted the survey for its annual Midwinter
Meeting, which attracted more than 31,000 dental professionals to Chicago in
February. The Midwinter Meeting is a forum for dentists to learn about new
products, technologies and methods.
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ENGLEWOOD
BRANCH

WEDNESDAY

JUNE

12294 ARCHER AVE. « LEMONT ¢ 630.257.5872

12:30 p.m. shotgun start

Golf/cart rental/dinner: ...$103/player
Golf & cart rental only:.......$60/player
Dinneronly: ..................... $43/person
(at 6 p.m., choice of steak or fish)

RSVP Please complete and return this reservation form by Wednesday, May 23.
Send checks made payable to ENGLEWOOD DENTAL BRANCH to: Michael Meehan, DDS; 6745 W. 127th St.; Palos Heights, IL 60463.

Name:

Address:

Phone: Fax:

tmail: . Preferred Starting Tee:

Your foursome (check all that apply)

Playerl: -~ QGolf/cart rental/dinner Q Golf/cart rental only O Dinner only Q Steak
Player 2: Q Golf/cart rental/dinner Q Goli/cart rental only O Dinner only Q Steak
Player 3: U Golf/cart rental/dinner U Golf/cart rental only U Dinner only U Steak
Player 4: U Golf/cart rental/dinner U Goli/cart rental only U Dinner only QO Steak
Total amount enclosed:

Contact: 708.448.3131 « fax: 708.448.3412 - infoomeehanorthodontics.com  Pick up your receipt for participation at the sign-in table.
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MEETING PLACE |

Dental meetings and CE opportunities

Upcoming meetings

MARCH

20: North Side Branch

Barry Freydberg, DDS: Current Standards for Treat-
ing Snoring and Sleep Apnea. Reza's, 432 W. On-
tario St., Chicago. Cocktails: 6 p.m.; Dinner: 7 p.m.;
Program: 8 p.m. For information, contact Lindsey
Krecko, ljkdds@gmail.com or 516.428.0458.

APRIL

3: Kenwood/Hyde Park Branch

CPR Renewal. 820 E. 87th St., Chicago. Cocktails:
6:30 p.m.; Dinner: 7 p.m.; Program: 8 p.m. For in-
formation, contact Jason Grinter, 773.783.9000 or
Jgrinter@gmail.com.

3: Northwest Side Branch

Installation of Officers, followed by Bruce Lowy:
Dental Practice Transitions. Rosewood Restaurant,
9421 W. Higgins Rd., Rosemont. Cocktails: 6:30
p.m.; Dinner: 7:15 p.m.; Program: 8 p.m. For infor-
mation, contact George Frayn, 773.777.8282 or
gfrayn@ameritech.net.

4: Chicago Dental Society Regional Meeting
Robert Fazio, DMD: Systemic Disease as Related
to Oral Health. 9 a.m.-2:30 p.m., at Drury Lane,
100 Drury Lane, Oakbrook Terrace. The meeting is
free to attend for CDS members and their staffs,
as well as dental hygienist members of the Illinois
State Dental Society. Non-members: $250 (which
can be applied to CDS annual dues). Register at
http://on.cds.org/regional.

10: Englewood Branch

Medical Emergencies in the Dental Office.
Francesca's Vicinato, 12960 S. LaGrange Rd.,
Palos Park. Cocktails: 6 p.m.; Dinner and Program:
7 p.m. For information, contact Bill Hajiharis,
708.429.4770 or info@khwporalsurgery.com.

10: South Suburban Branch

Steven Steinberg, DDS: Light, Love, Life and
Shalom. Balagio Restaurant, 17501 Dixie Hwy.,
Homewood. Cocktails: 6 p.m.; Dinner: 7 p.m.;
Program: 8 p.m. For information, contact Edward
Ruiz, 708.997.1188 or edwardruizdds@yahoo.com.

10: West Side Branch
Organization and Legislator Night. Barclay's Ameri-
can Grille at The Carleton of Oak Park, 1110 Pleas-
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May 9 CDS Webinar

A C_E_R_P® Continuing Education
Recognition Program

Cathy Jameson

2 p.m. * 1 hour CE credit

Ten Ways to Have an Excellent Practice in Any Economy

The webinar is free to CDS members and $30 for non-members. Registration begins at
9 a.m. Tuesday, March 20, at CDS.org. If you are unable to participate on the day of the

event, the webinar will be made available on demand the following day. However, the webinar will only be avail-

able to those who registered in advance.

CDS is an ADA CERP Recognized Provider. ADA CERP is a service of the American Dental Association to
assist dental professionals in identifying quality providers of continuing dental education. ADA CERP does

not approve or endorse individual courses or instructors, nor does it imply acceptance of credit hours by

boards of dentistry. Concerns or complaints about a CE provider may be directed to the provider or to ADA

CERP at www.ada.org/cerp.

Study clubs

Central Lake County Dental Study Club

Meets third Tuesday of every month at noon, January-November, Grandma V's Pancakes,

10 E. Maple Ave., Mundelein. For information, contact Paul Showers, 847.816.3636.
Chicago Aesthetic Masters, a Hornbrook Group Study Club

Meets monthly, 6:30-8:30 p.m. at the office of Sheldon Seidman, 410 N. Michigan Ave.,

Suite 1014, Chicago. For information, call 312.644.4321 or e-mail smilechicago2@aol.com.

Chicago Dental Study Club

For information, visit www.chicagodentalstudyclub.com or call Forrest Tower, 708.423.0610.

Newcomers are free. Please RSVP.
Greater Evanston Dentists Association

Meets first Monday of every month, noon-1 p.m., Gio Restaurant, 1631 Chicago Ave., Evanston.
For information, contact Roger Nouneh, 847.475.7754.

Uptown Dental Forum

Meets every Friday, 12:30-2 p.m., Via Veneto Restaurant, 6340 N. Lincoln Ave., Chicago. Academy of

General Dentistry sponsorship approved. For information, contact Marshall Dolnick, 773.588.3880.

Waukegan Dental Study Group

Semi-monthly meeting, noon-2 p.m., Waukegan Ramada, 200 Green Bay Rd., Waukegan.
For information, contact Robert Stanuch, 847.336.8080, or Ellis Neiburger, 847.244.0292.

| Contents

ant St., Oak Park. Cocktails: 6:15 p.m.; Dinner and
Program: 7 p.m. For information, contact Frank Or-
land, frorlanddds@yahoo.com or 708.447.2100.

10: West Suburban Branch

Petra von Heimburg, DDS, JD: Legal aspects of
Dental Practice. Maggiano's Little ltaly, 240 Oak-
brook Center, Oak Brook. Cocktails: 6:30 p.m.; Din-
ner and Program: 7 p.m. For information, contact
Dottie Mackie, 630.515.1414 or damr53@me.com.

21: Northwest Suburban Branch

Installation of Officers. Makray Memorial Golf Club,

1010 S. Northwest Hwy., Barrington. Cocktails:

| Zoomin | Zoom out |
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6 p.m.; Dinner: 7 p.m.; Program: 8 p.m. For infor-
mation, contact Scott Smoron, 847.255.2526 or
scottsmoron@comcast.net.

24: Arcolian Dental Arts Society

Installation of Officers. The ltalian American Sports
Hall of Fame, 1431 W. Taylor St., Chicago. Cocktails:
6:30 p.m,; Dinner: 7:30 p.m.; Program: 8:30 p.m. For
information, contact Chuck Martello, 815.469.9119.

29: North Suburban Branch

Installation of Officers. For information, contact Ted
Constantine, drconstantine@comcast.net or
847.272.6646.

Next Page
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SWest Suburba

Wednesday
May 23

Old Oak Country Club
14200 PARKER RD., HOMER GLEN

(View the course at www.oldoakcc.com)
TEE OFF: 8 a.m. shotgun start (7 a.m. registration)

REGISTRATION:

Early Birdie Fee: $95/player (If you register by May 9)
Bogie Fee: $125/player (If you register after May 9)
Includes:

* Golf cart rental

* Mesquite BBQ lunch

* Prizes for everyone

REGISTER EARLY!
Golf outing limited to 72 players.

RSVD by May 11

Send a check payable to WEST SUBURBAN DENTAL SOCIETY and the names in your foursome to:
Dr. Mark Ploskonka, 1818 Kelly Ct., Darien, IL 60561

Name: Foursome:

Office address:

Office phone:

For more information, please call Dr. Ploskonka @ 630.926.3920.
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APPLICANTS & DECEASED MEMBERS |

44 CDS REVIEW

APPLICANTS
Ahmed, Parveen

University of Illinois, 2001

1000 Grand Canyon Pkwy.

Hoffman Estates

Northwest Suburban Branch
Ahn, Jennifer

Southern Illinois University, 2010

2821 Grand Ave.

Waukegan

Northwest Suburban Branch
Alkhatib, Tarek

University of Illinois, 2007

2254 S. Cicero Ave.

Cicero

West Side Branch
Aloor, Neelam

University of California-San Fran-

cisco, 2010

42 W. Lake St.

Addison

West Suburban Branch
Arthur, Lisa

University of New Jersey, 2002

18066 W. Pond Ridge Cir.

Gurnee

North Suburban Branch
Assundani, Priyanka

University of Colorado, 2011

195 N. Harbor Dr.

Chicago

Kenwood/Hyde Park Branch
Barnes, Marci

University of Illinois, 2003

7131 S. Jeffrey Blvd.

Chicago

Kenwood/Hyde Park Branch
Bawa, Inderjit

University of New York at

Stony Brook, 1992

1043 N. Penny Ln.

Palatine

Northwest Suburban Branch
Botezatu, Vlad

Tufts University, 2009

9211 Waukegan Rd.

Morton Grove

Northwest Side Branch

Campbell, Matthew

University of Kentucky, 2009
1255 S. Michigan Ave.
Chicago

Kenwood/Hyde Park Branch

Chipp, Gregory

Northwestern University, 1991
7131 N. Ridge Blvd.
Chicago
North Side Branch
Cho, Henry
Southern Illinois University, 2008
465 Prestwick Ln.
Wheeling
Northwest Suburban Branch

Chou, Melvin

University of Illinois, 2010
4108 N. Sheridan Rd.
Chicago

North Side Branch

: Chunprapaph, Kabil

Southern Illinois University, 2002
1304 Macom Dr.

Naperville

West Suburban Branch

: Cooper, Richard

University of lllinois, 1997
1111 W. Madison St.
Chicago

West Side Branch

Dauahera, Samir

University of Colorado, 2007
12033 S. Pulaski Rd.

Alsip

South Suburban Branch

DeMars, Nichole

University of Detroit Mercy, 2001
3976 Route 22

Long Grove

Northwest Suburban Branch

Dixon, Randy

Meharry Medical College, 1994
3400 W. 183rd St.

Hazel Crest

South Suburban Branch

Escobar, Bleidy

University of lllinois, 2011
3939 W. Fullerton Ave.
Chicago

North Side Branch

» MARCH/APRIL 2012

Farokian, Frank
Loyola University, 1993
2603 S. Washington St.
Naperville
West Suburban Branch
Fields, Karen
Howard University, 2007
6560 W. Fullerton Ave.
Chicago
West Side Branch
Gaglani, Anushka
University of Illinois, 2011
12200 Western Ave.
Blue Island
South Suburban Branch
Goodzey, Sharon
Southern Illinois University, 1997
10 W. Phillip Rd.
Vernon Hills
North Suburban Branch
Gordon, Jeffrey
University of lowa, 1993
2501 W. 69th St.
Chicago
Englewood Branch
Ha, Chris HM
Loma Linda University, 2011
6560 W. Fullerton Ave.
Chicago
West Side Branch
Hall, Christopher
University of Pennsylvania, 2009
806 E. Jennifer Ct.
Arlington Heights
Northwest Suburban Branch
Hanson, Lisa
Indiana University, 2003
1129 S. Harlem Ave.
Forest Park
West Side Branch

Jacques, Tyler

University of Florida, 2011
2359 N. Lister

Chicago

North Side Branch

Johnson, Mimi

Howard University, 1985
235 N. Mannheim Rd.
Bellwood

West Side Branch

Jung, Yun Joo

University of Detroit Mercy, 2011
430 W. Erie St.

Chicago

Kenwood/Hyde Park Branch

Katz, Paul

Northwestern University, 1980

111 E. Wacker Dr.

Chicago

Kenwood/Hyde Park Branch
Khambaty, Sakina

Nova Southeastern University, 2009

2246 E. Grand Ave.

Lindenhurst

North Suburban Branch

Khan, Tipo

University of Illinois, 1997
1828 W. Foster Ave.
Chicago

North Side Branch

: Lee, Eun Hye

University of Pennsylvania, 2011
7345 W. 25th St.

North Riverside

West Side Branch

: Lee, Soo

Margquette University, 2004
5267 Brentwood Cir.

Long Grove

Northwest Suburban Branch

Lindsey, Allison

Meharry Medical College, 1994
3400 W. 183rd St.

Hazel Crest

South Suburban Branch

Mabborang, Michael

University of Illinois, 2007
6233 W. 55th St.

Chicago

Englewood Branch

MacDonald, Charles

University of lllinois, 2011
676 N. Michigan Ave.
Chicago

North Side Branch

Malika, Syeda

University of Illinois, 2006
2821 Grand Ave.
Waukegan

North Suburban Branch
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Mehta, Jessica

Margquette University, 2009

747 N. LaSalle St.

Chicago

Kenwood/Hyde Park Branch
Meister, Kathryn

Margquette University, 2010

7011 W. Archer Ave.

Chicago

Englewood Branch
Modarressi, Marmar

University of Michigan, 2004

845 N. Michigan Ave.

Chicago

North Side Branch
Morrison, Paul

University of Maryland, 2011

4516 S. Damen Ave.

Chicago

Kenwood/Hyde Park Branch
Nagpal, Ruchi

The Ohio State University, 2008

946 Harlem Ave.

Glenview

North Suburban Branch
Nosrati, Irene

Indiana University, 2011

55 E. Washington St.

Chicago

Kenwood/Hyde Park Branch
Pahouja, Sunny

The Ohio State University, 2011

47 Clock Tower Plaza

Elgin

Northwest Suburban Branch
Pal, Aroon

Southern Illinois University, 1991

4441 S. Kedzie Ave.

Chicago

Englewood Branch
Palella, Phillip

University of Illinois, 2004

2033 W. Division St.

Chicago

West Side Branch
Palsis, Gerard

University of Florida, 2011

4410 S. Pulaski Rd.

Chicago

Englewood Branch

Patel, Gayatri

Boston University, 2007
3205 W. Irving Park Rd.
Chicago

North Side Branch

Patel, Rupal

University of lllinois, 2005

1254 W. Diversey Pkwy.

Chicago

North Side Branch
Pithva, Amit

University of lllinois, 2007

1553 Bloomingdale Rd.

Glendale Heights

West Suburban Branch

Poothawala, Salmaan

University of lllinois, 2003
1624 W. Montrose Ave.
Chicago

North Side Branch

: Prusa, Brandon
University of Missouri-Kansas City,

2010

539 N. LaGrange Rd.
LaGrange Park

West Side Branch

i Ramirez, Victor

University of Illinois, 1999
3443 S. Halsted St.
Chicago

West Side Branch

: Reese, Matthew

University of Michigan, 1999
1014 W. Belmont Ave.
Chicago

North Side Branch

¢ Riccolo, Lora

Loyola University, 1992
IN121 County Farm Rd.
Winfield

West Suburban Branch

Rodriguez, Ramon

Southern Illinois University, 2006
4600 S. Pulaski Rd.

Chicago

Englewood Branch

Seeth, Rani

University of lllinois, 2005
136 S. Bolingbrook Dr.
Bolingbrook

Englewood Branch

Sethi, Nadia
University of California-
Los Angeles, 2002
1921 S. Falcon Dr.
Libertyville
North Suburban Branch
Shafi, Reem
Temple University, 1998
1730 Park St.
Naperville
West Suburban Branch
Shah, Fawad
Temple University, 2007
2380 S. Elmhurst Rd.
Mount Prospect
Northwest Suburban Branch
Shah, Reena
University of Illinois, 2006
1360 N. Sandburg Terr.
Chicago
North Side Branch
Shah, Sharmi
Boston University, 2008
939 W. North Ave.
Chicago
Kenwood/Hyde Park Branch
Sharma, Priyanka
University of Illinois, 2011
3210 W. 63rd St.
Chicago
Englewood Branch
Sibai, Dima
University of Illinois, 2011
11739 Southwest Hwy.
Palos Heights
South Suburban Branch
Skowronski-Adamiak, Paula
University of Illinois, 2010
542 W. Dundee.
Wheeling
Northwest Suburban Branch
Souman, Omar
University of Pennsylvania, 2011
6301 W. Cermak Rd.
Berwyn
West Side Branch
Stamas, Kathrine
Marquette University, 1981
12 W. Schaumburg Rd.
Schaumburg
Northwest Suburban Branch

MARCH/APRIL 2012

Szpaderska, Anna

University of Illinois, 2006
2160 S. First Ave.
Maywood

West Side Branch

Tapani, David

University of Michigan, 2011
1261 Lake St.
Aurora
West Suburban Branch
Traina, Barbara
University of North Carolina, 1989
1727 S. Indiana Ave.
Chicago
Kenwood/Hyde Park Branch

Unterbrunner, Adam

University of lowa, 2008
443 W. Huron St.
Chicago

North Side Branch

¢ Youn, Alexis

University of Michigan, 2010
2537 W. North Ave.

Melrose Park

West Side Branch

¢ Younan, Sandra

University of Illinois, 2003
275 Parkway Dr.
Lincolnshire

North Suburban Branch

i Young, Jeanette

Howard University, 2009
8741 S. Greenwood Ave.
Chicago

Kenwood/Hyde Park Branch

DECEASED MEMBER

Rogers, William

University of lllinois, 1950
1226 E. Hyde Park Blvd.
Chicago

Kenwood/Hyde Park Branch
Died Dec. 27.
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CLASSIFIED ADS |

Place your ad online at CDS.org

DEADLINES

May/June pril 10, 2012
July/August June 11, 2012
September/October August 3, 2012
November September 3, 2012

December November 2, 2012
January/February ..o December 10, 2012
March/April February 1, 2013

All advertisements, changes and extensions must
be submitted in writing. No ads, changes or
confirmations will be taken by phone. Although
every effort is made to place ads received after the
deadline in a specific issue, we cannot guarantee
that late advertising will appear in the issue
requested. The ad will appear in the following issue.

PAYMENT

Advance payment must accompany your ad.

Make checks payable to Chicago Dental Society.

RATES

Standard Classified: $90 for the first 30 words
plus $2 for each additional word.

Display Classified: $110 per column inch.
Minimum ad size is one column inch.

Premium Standard Classified: $100 for the

first 30 words plus $2 per each additional word.
Member discount: CDS members are entitled to a
10% discount. Your CDS membership number must
be provided as proof of membership when placing
the classified ad to qualify.

Changes or edits to ads: $10 per ad for any edit
or change that an advertiser asks CDS to make
prior to the ad’s expiration.

PRACTICES FOR SALE

Dental practices listed for sale within this section of
the CDS Review are limited to practices that are
being sold either by a dentist or a management
company hired by the dentist to sell the practice.
Ads from all others may not be accepted.

REPLY BOX NUMBERS

For an additional $30, CDS will issue a confidential
reply box number for your ad. These numbers
ensure the privacy of our advertisers. All unopened
responses are mailed to the advertiser weekly.

Address your replies to CDS Review reply box
number ads as follows:

Box Number

Classified Advertising

Chicago Dental Society

401 N. Michigan Ave., Suite 200

Chicago, IL 60611

Although CDS believes that advertisements
published in the CDS Review are from reputable
sources, CDS neither investigates the offers nor
assumes responsibility for them. CDS reserves the
right to edit, decline, accept and withdraw
advertisements at its discretion.
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LOOP SUBLET

Washington and Wabash. Spacious,
two-operatory office available six days
per week. Completed in 2009, new
condition, ready to be worked.

Please call 312.853.3636. Ask for Ricki.

| Contents

For Rent

OFFICE SPACE FOR RENT: Winnetka Professional
Center. Great downtown location. Two available
suites can be rented separately or together for up
to six operatories. Approximately 1,000 square feet
per suite. Please call 847.446.0970 for details.

FAR NORTHWEST CHICAGO AND SUBURBAN
area: Individual dental suites convenient to public
transportation and expressways in professional
building. Suites ranging from 600 to 2,800 square
feet, suitable for solo and/or group practice, are
fully plumbed for multiple dental operatories. Larg-
er space perfect for multi-specialty practice. Some
dental equipment available. Call 847.921.6836.

OAK BROOK AREA: Excellent location for dentist
or dental specialist. Modern building with atrium,
1,100 and 3,000 sq. ft. available. Landlord will
assist in build-out and remodeling cost. Call
630.279.5577 or visit http.//galleryoffices.com.

GREAT OPPORTUNITY: Busy, established, state-
of-the-art, digital office in the northwest suburbs is
looking for a quality, caring, independent dentist.
Full-time or part-time, with potential buy-in or
buy-out. Compensation based on production or fix
pay. PPO, FFS, PA patients. Good working envi-
ronment with friendly staff. Fax résumés to
847.342.8990, email to info@euclidsmiles.com.

FORMER DENTIST OFFICE FOR LEASE across
from Kindred Hospital in Chicago's Ravenswood
neighborhood. For lease ($2,500/month gross)
approximately 1,300 square feet of dental office
space available. Located across the street from Kin-
dred Hospital North in Ravenswood. Fully built-out
with dental exam rooms, X-ray room and two pri-
vate offices. Walking distance from CTA Brown Line,
Metra train and Montrose Ave. bus route. Please see
property website for more details and information
http://lease.svn.com/2525montrose. Please call

agents for showing requests: Laurie Ramirez,
312.676.1861, or Dan Plunkett, 312.676.1863.

RENT OR PURCHASE: Great opportunity to have
your own office very inexpensively. Wheeling three
op, fully furnished and equipped. Everything in
great working condition and esthetically pleasing.
Low rent and utilities, equipment rent or purchase.
innaanssaridds@gmail.com.

DENTAL OFFICE FOR RENT: Libertyville. Fully
equipped, four-chair dental office. Available four
days a week. Email bdanodds@gmail.com.

CHICAGO NORTHWEST DENTAL/MEDICAL office:
Available immediately. Separate street entrances
and reception areas for each. Five exam rooms,
lab, offices. Shared bathroom and utilities. Will
assist in remodeling. Belmont Central neighbor-
hood. 773.252.5222. aimee@closeoutplace.com.

HINSDALE DENTAL OFFICE AVAILABLE for lease:

Fully built out eight ops, two private offices, two
labs, storage, large waiting room, staff offices,
break room. Available May 2012. Call for details
floor plan pictures. Schramko Real Estate Corp.
630.986.9400.

DENTAL CLINIC FOR RENT: Great location along
business area of Clark St. 1,200 square feet. Fully
equipped with two operatories, X-ray machines,
lab area, free parking. Ready for business. Call
847.489.4434.

DENTAL OFFICE FOR RENT - PARK RIDGE:
Established dental office for lease in Park Ridge.
1,300 square feet, three exam rooms, sterilization
room, lab, office, reception and waiting area, and
ample parking. To inquire, please contact James at
773.685.6060 or james@saccone.com.

DENTAL CLINIC FOR RENT: Belmont/Austin, 1,500
square feet equipped with two complete operato-
ries, third to go furnished. Private room. Free
parking. 312.215.7331.

FOR LEASE: Four exam room dental office in
unique part of Frankfort. Medical cabinetry in exam
rooms. $1,500 monthly gross. Lease plus utilities.
708.372.8222.

SPACE FOR LEASE: Space for lease in upscale
strip shopping centers, tenant improvement
allowance and/or free rent provided. Areas include
Algonquin, Aurora, Crystal Lake, Elgin and West
Chicago. Call Linda Kost, Premier Commercial
Realty, 847.910.8820.
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Space Sharing

| Contents

SPACE SHARING/SATELLITE OFFICE: Beautiful
downtown office with ideal location, six state-of-
the-art operatories, 2,000+ square feet. Perfect
opportunity for suburban practice needing down-
town presence, downtown practice wanting to
decrease overhead, or specialist/GP starting their
own practice. Inquiries call 312.943.4376 or email
info@startmyownpractice.com.

BEAUTIFUL DENTAL OFFICE FOR SHARING:
Established for 12 years in western suburbs avail-
able April 1. Located in professional building; six
fully equipped operatories, separate sterilization
area and lab, supply room, spacious reception
area. |deal for specialty practice like orthodontics
and periodontics. Office available full six days a
week. Call 708.246.1666 or email inquiries to
reception@illinoisdentalarts.com.

SPACE SHARING: Attractive Michigan Ave. office in
landmark building overlooking Millennium Park
available. Ideal for part-time dentist, dentist start-
ing out, or dentist wanting to slow down and
decrease overhead. Inquiries, please call
312.332.4003, or email dcbdmdi@aol.com.

| Zoomin | Zoom out |

NILES/PARK RIDGE: Fully equipped, modern office
space for rent. Four operatories. Premier location
inside enclosed mall. Great for recent graduate,
part-timer, specialist, satellite office or retirement
overhead reduction. Negotiable. 847.885.6555.

Front Cover | Search Issue |

OFFICE SHARE HINSDALE: Beautiful, first floor,
corner office with parking available three days per
week. Pleasant elegant setting with easy access.
Possible future buy-out. Send inquiries to
beautifuloffice2012@gmail.com.

SPACE SHARING: Schaumburg group practice
looking to share three fully equipped ops and staff.
Beautiful area, great parking. Excellent opportunity
for specialist start-up practice. Flexible options.
847.756.0439 or info@invisalignme.com.

LOOKING TO SHARE SPACE: Established North
Shore dental practitioner looking to move his cur-
rent location to one of the following zip codes:
60025, 60076, 60022. We are interested in space
sharing with an established and fully equipped
dental office two days a week, with a possibility of
a future buy-out. Please email inquires to
reception@chicagodentalarts.com or call

847.329.7300 and ask to speak to Olga.

Next Page

SHARED SPACE: Beautiful Orland Park dental
office space to share. Five fully equipped operato-
ries, spacious reception area and parking lot. Gen-
eral dentists and specialists welcome. Please email
drem@mindspring.com or 312.952.1905.

Positions Wanted

ORTHODONTIST seeks position one-three
days/week or as needed. Experienced, AAO Board
Certified, ABO Diplomate, Northwestern DDS,
Northwestern MS, licensed, insured. Friendly
chairside manner/team player. If interested, please
reply to orthodoc27@gmail.com.

ENDODONTIST AVAILABLE TO DO endo in your
office: Endodontist looking for a general dentistry
practice that does not do endo or refers a lot out.
Endodontist will bring own assistant and endo-
related materials and equipment. General dentist
provides front desk, scheduling and billing and
keeps 30 percent collection. If interested please

email fsabek@hotmail.com.

Helping dentists buy & sell practices for over 40 years.

AFTCO

TRANSITION CONSULTANTS

to serve you through all stages of your career.

Wesley E. Campin, D.M.D.
has joined the practice of
Paul T. Kempf, D.D.S.
Westmont, Illinois

AFTCO is pleased to have represented
both parties in this transaction.

| Contents

Call 1-800-232-3826 for a
free practice appraisal,
a $2,500 value!

AFTCO is the oldest and largest dental practice transition consulting
firm in the United States. AFTCO assists dentists with associateships,
purchasing and selling of practices, and retirement plans. We are there
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You work hard.
You deserve an
excellent job.

Do you take photos of your work? Do you
take a lot of CE and like to push yourself to
learn new procedures? Are you working in
an unorganized, chaotic office that doesn't
value your skills? If so, we want to hear
from you. We have very little dentist
turnover and we keep adding dentists
because we're growing, not because
dentists are leaving. We are looking for
energetic, enthusiastic dentists who want
to join our team of dedicated professionals
to practice in an organized, ethical envi-
ronment where the patient always comes
first. We have full-time and part-time asso-
ciateships available and we're open seven
days a week so you can add days here if
you're not getting the hours you need
somewhere else. Opportunities available in
Schaumburg and Chicago. Email us today
with a few paragraphs about your current
situation and what you're looking for and
you will get a reply within 24 hours.

Check us out online and be sure to

‘like" us on Facebook.

dentistjob@dentalsalon.com
www.dentalsalon.com
www.facebook.com/dentalsalon

Opportunities

CHICAGO-BASED GROUP PRACTICE has position
for enthusiastic, personable individual with IV seda-
tion experience. The ability to grow with a quality-
oriented group of general dentists and specialists.
Excellent compensation. Please respond to
toothgroup@comcast.net.

PART-TIME LICENSED DENTIST: For extractions
and endo in Rockford. 815.222.2770 after 5 p.m.

GENERAL DENTIST: Family Dental Care. Full- or
part-time. Several of our associates have become
partners. Come and talk to them. Very high income
potential. Specialists on staff. Currently four loca-
tions and growing. 95% fee-for-service. No Public
Aid. Call 773.978.7801 (ask for Tony or Doug)

or email fdc92@hotmail.com.

Visit www.familydentalcare.com.
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LOOKING FOR A REWARDING

ASSOCIATESHIP?

Offices in Chicago, southwest,

far north, and west suburbs. Our
valued dentists earn on average
$230,000/year with benefits.
New grads encouraged.

We have full-time, part-time and
Saturday only schedules available.

CALL: 312.274.4524

EMAIL: dtharp@kosservices.com
FAX: CV to 312.944.9499

GENERAL DENTIST WANTED
Busy, established dental office in
Wheeling is looking for general dentist
to work part-time, full-time.

Please call 847.465.0800 or

fax your résumé to 847.465.0053.

WISCONSIN: MORE REASONS TO SMILE. We've
always believed in putting patients first. In fact,
Dental Associates was built on the notion that
everyone deserves access to affordable dental care
of the highest caliber. From a small, solo practice
that launched more than 35 years ago, Dental
Associates has grown to 10, multi-specialty dental
centers. We're proud to bring quality, progressive
treatment to communities across Wisconsin. Fortu-
nately, when you join Dental Associates you don't
have to keep up with the day-to-day business
tasks. Put all of your focus back on your patients
and you will enjoy more of those rewarding
moments. We'd love to have you join us. Visit our
website at www.dentalassociates.com, call or send

résumé/CV in confidence to: Dental Associates
Attn: Susan Bullen, 11711 W. Burleigh St.,
Wauwatosa, WI 53222; 800.315.7007, ext. 5205;
Fax: 414.456.9911.

PART-TIME/FULL-TIME DENTISTS NEEDED in
Chicago area dental offices. Convenient locations
from the city. Base salary/percentage of productiv-
ity. Good supporting staff, patients base and dental
equipment. For foreign-trained dentists, we can
sponsor visa status change and permanent resi-
dency. Please email résumé to agel4@msn.com.

FULL-TIME DENTIST NEEDED: Established dental
office in Dolton. Computerized, digital X-ray.
Experience with Medicaid a plus. Private, PPO,
Illinois All Kids, Medicaid patients. Contact/send
résumeé to qualitydentall@yahoo.com.
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PART-TIME DENTIST WANTED
Looking for part-time dentist to start
and grow in our Arlington Heights high-
tech office. We speak Russian, Polish
and Ukranian. Please email résumé to
a.kletsel@comcast.net.

Seeking general dentist:

CHARMING NAPERVILLE OFFICE
Skilled candidate with four plus years
experience; quality, patient-focused care in
a growing family practice. Multi-disc.

CE a plus. Are you proud of your work
and find accomplishing professional goals
important? Please send résumé to
midwestdentist@hotmail.com.

OPPORTUNITY: General Dentist

A new, fun, state-of-art, green dental
practice located in southwest suburbs is

looking for a full-/part-time general dentist.
New grads welcome. Email résumé to
meanth@att.net or fax 630.960.9352.

ENDODONIST: Part-time Downtown Chicago
We are looking for a part-time endodontist,
one day a week, to join our practice in down-
town Chicago. We have an endodontic preci-
sion microscope. Compensation is based
upon 40 percent of collection. Please respond
to dentalofficedowntownchicago@gmail.com.

ORTHODONTIST NEEDED: We are seeking an
orthodontist to care for our patients in private
practices in Elgin and Naperville. Position available
right away. Please send résumé to
smilesofelgin@gmail.com or call cell 708.289.2832.

GENERAL DENTIST NEEDED: Busy west side Joli-
et office is looking for a quality and caring dentist.
Flexible hours. Please fax résumé to 815.725.9363.

ORTHODONTIST AND GENERAL DENTIST opportu-
nity: Highly successful northwest suburbs state-of-
the-art clinic. Phenomenal staff support and excellent
patient base. Part-time. Please call 847.353.8050
or email artesafamilydental@yahoo.com.

OUTSTANDING OPPORTUNITY: Partners in Care is
seeking a part-time general dentist, three and a
half days per week, for our new southeastern Wis-
consin location. We offer excellent benefits and a
minimum pay guarantee to start. We are looking
for candidates with at least two full years of expe-
rience to be a part of our dedicated team of pro-
fessionals. Visit www.chicagolanddentists.com to

see our other four locations. Email résumé/CV to
marybeth@chicagolanddentists.com.
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SurgiTel " | @&

OAKLEY’

Introducing Breakthrough Products
for Better Vision and Ergonomics at Work

Complete MicroLine Loupes

* The lightest loupes in sight
* Designed for all-day magnification
*  Magnification precision at it’s finest

Micro Prism Loupes

(3.5x - 4.0x)

®

Micro Galilean Loupes

(2.5x - 3.0x)

Micro and Mini LED Headlights

*  Uniform beam with multi-lens optics (patent-pending)

* Advanced battery technology (small size and long battery life) Micro LED Headlight
* Two light color options: neutral/warm light or cool/bluish light (lightest LED)

Competitor #1 LED Competitor #2 LED SurgiTel LED
Mini LED Headlight

(high-intensity beam)

ErgoComfort Saddle Stools

New Family of Ergonomic Seating

* Distinct anatomically contoured seat designs

*  Multi-angle pelvic positioning reduces lower back strain
* User-activated seat tilts 5° backwards and 10° forward

* Small size allows the closest positioning to the patient

800.959.0153 www.surgitel.com
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@ CHICAGO DENTAL SOCIETY Continuing Excellence in Dentistry

Recognized as
The respected leader
in scientific dental
meetingss+, the
Chicago Dental
Society offers the
best in continuing
education
opportunities and
has done so for
more than 100
years.

CDS offers 23
courses worth up
to 37 hours of

CE credit, as well
as recordings
from the 2012
Midwinter Meeting.

Download audio
presentations from
the top lecturers in
dentistry, including

our Windy City
Lecture Series
courses from past
Midwinter Meetings.

4-HOUR COURSE LISTINGS

Member fee: $30/course ® Non-member fee: $60/course

Next Page

Stay current with your CE
credit requirements. Visit
CDS.org and click on the
PROGRAMS & EVENTS
tab to get started.

Communications

The Passion Centered
Life

Gary Zalesky

{ Communications

Moments and Know
- Pain, Know Gain
¢ Anastasia Turchetta, RDH

1-HOUR LECTURE LISTINGS

Member fee: $15/course  Non-member fee: $30/course

. i Communications
- A Combination of Senior '

The Ultimate Money in

Your Pocket
. William Blatchford, DDS

Pharmacology

A Potpourri of Dental
Pharmacology

Harold Crossley, DDS, PhD

Cancer Detection

The Ability to Save a
Life at a Dental Cleaning
Visit

Barry Freydberg, DDS

Cervical Abrasion

The Mysterious Non-
Carious Cervical Lesion
John Dzakovich, DDS

Dental Microscopes
The Dental Operating
Microscope in General
Dentistry

Glen DeWeirdt, DDS

Esthetics

Perceptions of Beautiful
Dentistry

Jeffrey Bonk, DDS

Evidence-Based
Dentistry

What is Evidence in
Evidence-Based
Dentistry?

Elliot Abt, DDS, MS, MSc

Finances

Take Your Practice
to the Next Level
Hugh Doherty, DDS, CFP

Implants
Therapeutic
Misadventures in
Implant Dentistry
Gary Morris, DDS

Oral Pathology

Recent Advances in the
Detection and
Prevention of Oral
Cancer

Mark Lingen, DDS, PhD

Orthodontics

2-Phase Orthodontic
Correction of Class Il
Malocclusions

D. Spencer Pope, DDS, MS

Orthodontics

When is it Time for
Orthodontic Treatment
to Begin?

Robert Manasse, DDS

Orthodontics

The Face of Your
Patient is Changing

Neil Warshawsky, DDS, MS,
pPC

Pediatric Dentistry
An Evolutionary
Approach to
Revolutionary Change
in Pediatric Dentistry
Mark Cannon, DDS

Pediatric Dentistry
Yikes! There's a Child
in the Operatory
Douglas Kerr, DMD

Orthodontics and
Periodontics

Combined Orthodontic
and Periodontic
Treatment*

Russell Cecala, DDS, MS,
and Peter Haupers Jr., DDS
*2 CE hours

Periodontics
Periodontal Diagnosis
is Now Risky Business
Tim Donley, DDS, MSD

Prosthodontics
Complete Denture
Occlusion Means
Complete Denture
Success

M. Nader Sharifi, DDS, MS

Restorative

Why Did That Porcelain
Just Pop?

James Fondriest, DDS

Restorative

Full Mouth Smile
Reconstruction
Simplified

Paresh Shah, DMD, MS

Sleep Apnea
Incorporating Dental
Sleep Medicine into
Your Practice

David Schwartz, DDS

ADA CERP°

Continuing Education
Recognition Program

CDS is an ADA CERP Recognized Provider. ADA CERP is a service of the American Dental Association to assist dental professionals in
identifying quality providers of continuing dental education. ADA CERP does not approve or endorse individual courses or instructors, nor
does it imply acceptance of credit hours by boards of dentistry. Concerns or complaints about a CE provider may be directed to the
provider or to ADA CERP at www.ada.org/cerp.
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OUTSTANDING OPPORTUNITY: Partners in Care is
seeking two full-time general dentists for our south
suburban practices. We offer excellent benefits and
a minimum pay guarantee to start. Over 30 years
of proven practice administration experience
allows you to practice dentistry and not have to
hassle with running the office. Visit our website at
www.chicagolanddentists.com to see our other

four locations. This is an outstanding opportunity
to be a part of a dedicated team of dental
professionals. Email résumé/CV to
marybeth@chicagolanddentists.com.
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ORTHODONTIST needed for multi-locations dental
clinic in the Chicagoland area to do ortho one or
two days a month. Please email your résumé to
agel4@msn.com.

PERIODONTIST NEEDED: Water Tower office
needs a periodontist for implants, sinus-lifts and
standard perio procedures one-two days a month.
Periodontist to provide equipment. Please call
312.943.4376 or email drbahu@drramybahu.com.

PART-TIME GENERAL DENTIST: Established
PPO/FFS practice in Plainfield seeking quality-ori-
ented, productive associate. One-two days a week
with great potential to grow. vmf33@yahoo.com.

GENERAL DENTISTRY ASSOCIATE position avail-
able: Looking for part-time dentist to work in Oak
Lawn. Must be willing to do all phases of general
dentistry and able to work with children. Very
interested applicants fax résumé to 708.598.0813.

ENDODONTIST NEEDED: Suburban, state-of-the-
art office is looking for an endodontist. The office
is the finest quality and uses the latest technology,
including a brand new microscope and a cone
beam CT scan. For questions please contact me
via email at periojobs@gmail.com.

DENTIST: We are a small group practice with
offices located around Schaumburg and Elgin
areas. We are looking for a full-time or part-time
dental associate to work in our state-of-the-art
dental offices with friendly staff and great income
potential. Please email résumé to
applycare@gmail.com or fax to 630.596.5019.

PART-TIME GENERAL DENTIST: Immediate open-

| Zoomin | Zoom out |

GENERAL DENTIST: Tremendous earning potential
in a successful high volume production practice in
central Illinois. Highly established patient base with
continued growth. Exciting opportunity for motivat-
ed general dentist to provide quality care in a new
state-of-the-art facility. Guaranteed salary with
benefits. Could lead to buy-in opportunity. Email
CV to mvalerin98@gmail.com.

DENTAL DREAMS DESIRES MOTIVATED, quality-
oriented associate dentists for its offices in Chica-
go and suburbs, LA, MA, MD, MI, NM, PA, SC, TX
and VA. We provide quality general family dentistry
in a technologically advanced setting. Our valued
dentists earn on average $230,000/year plus ben-
efits. New grads encouraged, great place to start
your career. We have full-time, part-time and Sat-
urday only schedules available. Call 312.274.4524,
email hr@dentaldreams.org, or fax CV to
312.944.9499.

Front Cover | Search Issue |
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MICHIGAN: Fee-for-service contemporary, general
dentistry practice seeking associate dentist leading
to buy-in/buy-out. Our high-tech office has an
excellent patient base, highly trained support staff,
and is located in Kalamazoo. A small metropolitan
area, Kalamazoo is well known for its arts, thriving
entertainment district, higher education opportuni-
ties (Kalamazoo College, Western Michigan Univer-
sity and Kalamazoo Valley Community College), the
Kalamazoo Promise and diverse business base.
Located midway between Chicago and Detroit,
Kalamazoo is surrounded by inland lakes and 35
minutes to the beautiful Lake Michigan shoreline.
Visit our website www.mdentaldesign.com. Please

send CV/résumé to brett@mdentaldesign.com.

PART-TIME DENTIST: Two full days per week

available in a fully digitized, recently built practice
in Niles. Must have three years experience, inde-
pendent and personable. firstdentistl@gmail.com.

EXCELLENT OPPORTUNITY: For a highly motivat-
ed general dentist to associate with a potential for
future buy-in. We're a progressive, fee-for-service
group practice in the northwest suburbs. State-of-
the-art equipment and a well-trained staff are in
place to match your exceptional clinical skills. Reply
to Box M0312-D4, CDS Review.

GENERAL DENTIST: Practice in Mundelein seeking
associate dentist to work two days per week
(Tuesday/Thursday 12-7 p.m.) to start plus two
Saturdays per month. Opportunity for more days
as practice grows. Must be personable and ener-
getic. To be mentored by experienced
cosmetic/general dentist. drnick1109@gmail.com.

* purchasing your practice
* selling your practice

* evaluating your practice

Call us for a

PAR _GON

DeNTAL PRACTICE TRANSITIONS

PARAGON consultants have closed thousands

of transactions for our clients.

Let us help you reach your professional goals:

bl

ing in a busy Aurora office. Work on a diverse pop- complimentary /A

‘Approved PACE Program Provider
FAGDMAGD Gredt

Approval does nal imply acoeptance by a stae of
PACE | ot ofdentory of AGD evirsament
oty bisesmen  4/1/2000 10 33172012

lation. Practice all ph f | dentistry. .
u a'lon rac \Fe all phases o gengré en.|s ry consultation.
Office sees private, PPO and Medicaid patients.
Earn between $120,000-$200,000. Email:
krishandental@yahoo.com, Fax: 630.892.6873,

Phone: 773.742.8471.

Sign up for our free newsletter at paragon.us.com

Contact us at 866.898.1867 or info@paragon.us.com
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ASSOCIATE POSITION: High-tech, established
dental practice seeks experienced general dentist
to join our fabulous expanding team in our state-
of-the-art, family-oriented location in southwest
suburbs. To perform all phases of dentistry. Five

years minimum experience. Initially part-time with

potential for growth. Email résumé to
doctorsws@gmail.com.

GENERAL DENTIST: Full-/part-time in

Chicago/Midway state-of-the-art office. Friendly

staff and excellent patient base. Email
12390%9@sbcglobal.net or 708.299.5499.

PART-TIME GENERAL DENTIST: Needed in Plain-

field on Monday and/or Wednesday. PPO/FFS

office, supported by great staff and technology.

ptdentaljob@yahoo.com.

GENERAL DDS, PART-TIME: You are a motivated
and talented DDS. You have completed an AEGD
program or have three years or more of experi-
ence and CEU. You are looking for a long-term
opportunity. We are a multi-specialty group prac-
tice in the northwest suburbs. We have a highly
skilled support staff. We are a largely fee-for-ser-

vice based practice. Please send résumé to
info@meadowsdentalcare.com. Thank you.

EAST DUNDEE: MIDWEST DENTAL is seeking a
full-time dentist to join our long standing, fee-for-
service, solo practice in East Dundee. We offer the
opportunity to lead your own clinical team while
shedding the administrative and financial burdens.
Our philosophy of preserving and supporting the
traditional private practice setting provides a great
work-life balance, excellent compensation and
benefits, and unlimited opportunity for professional
growth. If you possess a passion for providing
quality care and are looking for a rewarding prac-
tice opportunity in East Dundee, call Laurie Rear-
don at 715.530.4183 or email
lreardon@midwest-dental.com. Visit our website at

www.midwest-dental.com.

SPECIALISTS WANTED: Dental Salon has been
one of the fastest growing practices in Chicago for
nine years. We are looking for specialists to join
our team of 20 dentists in our Chicago and
Schaumburg offices. Excellent pay, flexible hours.
Endo, perio, pedo, ortho, and oral surgery are wel-
come to apply. Email dentistjob@dentalsalon.com
and visit us online at www.dentalsalon.com.

GENERAL DENTIST: Part-time (Bulgarian-speak-
ing) dentist position available in Chicago office.
Please email résumé to dent210@yahoo.com.
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GENERAL DENTISTRY ASSOCIATE POSITION
available: Far south side. Monee, Peotone, Frank-
fort area. Two doctor/one hygienist practice needs
part-time GP. Fax CV or résumé to 708.534.3327
or email monee_dental@sbcglobal.net.

CURRENT ASSOCIATES EARNING $20,000 plus
per month. Looking for a better opportunity? Full-
time/part-time general dentist needed for paper-
less/digital offices in Chicago. Work with trained
staff in an organized, efficient, and stress free
environment doing bread and butter dentistry. Our
priority is patient satisfaction. Private practice
experience preferred, mentoring available.
www.precisiondentalchicago.com. Email

pdc4614@yahoo.com or fax 773.283.2500 for more
info. Thanks.

PART-TIME: GENERAL DENTIST NEEDED to work
in Addison/Crystal Lake office. Must be willing to
work with Medicaid/PPO patients. Please call
630.627.7626. shak76@hotmail.com.

www.signaturedental group.com.

GENERAL DENTIST: Part-time/full-time, Polish
speaking. Fully digitized, modern PPO/FFS practice.
Great location, easy commute: Palos Hills. Please
contact us, send résumé to dr.beata@att.net.

CHICAGO DENTAL

by a dentist. Only a fellow
dentist is really able to

understand your point of view

when selling.

| represent YOU and appraise

from your perspective.
| walk in your shoes.

| help fellow dentists
buy and sell practices.

Free appraisal if listed.

CDB is the ONLY locally owned
dental brokerage that is operated

BROKER
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ASSOCIATE DENTIST: Opportunity to join our rap-
idly growing practice in Chicagoland south suburbs
for long-term stable employment. Starting two
days/week and progressively increasing to full-
time. Please send CV to
atozdentalcare@hotmail.com.

GENERAL DENTIST NEEDED part-time, two days.
Root canal and denture experience required. Call
after 12 p.m. 773.745.7188. Ask for Grace.

GENERAL DENTIST NEEDED to work in busy
Chicago and south suburban practice locations. We
have beautiful offices, state-of-the-art equipment,
excellent patient flow and supportive staff. Full-time
and part-time schedules available. Please submit
your CV to dentalhumanresources@gmail.com.

LOOKING FOR GENERAL DENTIST: Full-time or
part-time needed. Good compensation, accepts
Medicaid and PPO only. Please fax your résumé to
630.566.5252/630.293.7778. Locations are north-
ern suburbs and Waukegan.
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PART-TIME GENERAL DENTIST: A modern state-
of-the-art busy practice in far west suburban loca-
tion seeks part-time general dentist. Relaxed
working environment. Great income potential as
compensation is based on production as well as
fixed-base salary. We have a good mix of PA, PPO
and FFS patients. Days are flexible.
busydental@yahoo.com. Fax 630.428.2182.
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STERLING: MIDWEST DENTAL IS SEEKING a
full-time dentist to join our long standing,
fee-for-service, solo practice in Sterling. We offer
the opportunity to lead your own clinical team
while shedding the administrative and financial
burdens. Our philosophy of preserving and sup-
porting the traditional private practice setting pro-
vides a great work-life balance, excellent

ASSOCIATE DENTIST: Needed for a very busy
state-of-the-art dental practice located in Boling-
brook. We offer a clean environment, friendly staff
and competitive compensation. Please email your

résumés to applydds@gmail.com or fax to
630.596.5019.

compensation and benefits, and unlimited opportu-
nity for professional growth. If you possess a pas-
sion for providing quality care and are looking for a
rewarding practice opportunity in Sterling, call
Laura Anderson Laehn at 715.225.9126 or email
landerson@midwest-dental.com. Visit our website

at www.midwest-dental.com.

GENERAL DENTIST: Associate needed part-time
at one or both offices located in Lansing and Elgin.
Send résumé to bdc.tnc@gmail.com.

EARN $200,000 PLUS ANNUALLY: Associate gen-
eral dentist wanted. We have some full-time asso-
ciates earning over $200,000 annually. We have

ORTHODONTIST needed for busy dental office in
Morton Grove one or two days a month. Please
call 847.6631196.

some part-time associates (working two-three
days per week) earning over $90,000 annually.
You should be independent and motivated. All of
our offices are clean, modern, fully digital and

THIS IS AN IDEAL OPPORTUNITY: Full-time and
part-time. We are looking for youthful dynamic
dentists in south suburbs. Must have two plus
years experience, and open to change. Call
708.824.7869 to hear more, or email
Jjobs@performancedentalcare.com.

FULL-/PART-TIME GENERAL DENTIST NEEDED:
Negotiable schedule, in busy Chicago office within
medical clinic. Seeing private, PPO and Medicaid
patients. Relaxed environment, friendly staff, high
percentage of compensation. Email résumé to
drjdr740@yahoo.com or fax 815.469.0704.

paperless with excellent staff. Several available
positions in Chicago. We prefer that you have
some private practice experience. Compensation
based on production with guaranteed minimum.
For faster response, email pdc4614@yahoo.com,
otherwise fax 773.283.2500.

MANuUS

A Dental World of Difference®

LOOKING TO RETIRE OR SELL?

Manus would like to talk to you about purchasing
your practice. Our goal is to see that you are
financially rewarded for all your years of hard
work, while simultaneously ensuring a smooth
transition for your staff and your patients.

OUR PRACTICE IS LOOKING TO GROW!

with practice man

Top Quality Clinical Care = The Highest Professional Standards * Rewarding Work/Life Balance

manusdental.com

NOT READY TO RETIRE OR SELL?

At Manus, we are looking for doctors who want to
continue building upon their success by joining one
of the Manus Dental practices. We can provide you

you can continue to own and grow your patient base.

agement support and facilities; and

IMMEDIATE OPPORTUNITIES FOR
DOCTORS CURRENTLY PRACTICING
IN RIVER NORTH/GOLD COAST,
HYDE PARK & YORKVILLE.

.

Contact us at Dentistry@ManusHealth.com, or call Skip Heizer at 847.283.8700 ext 200.
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ENDODONTIST: Excellent opportunity for the right
part-time endodontist. Currently, we are referring
approximately four-seven endodontic procedures
out of our office per week. Our office is located in
the northern suburbs (Lake County) and we are
looking for a three-four day per month commit-
ment (one day per week) to start. Please respond
by email to gbaydental@gmail.com.

DENTIST NEEDED: State-of-the-art dental office in
Mundelein looking for a GP dentist to join our
practice. Full-time/part-time. International students
and new graduates are welcome. For inquiries
please call 847.566.7850 or fax résumé to
847.566.7851.

GENERAL DENTIST needed for busy, progressive
practices in the southwest suburbs. Part-time and
full-time available. Candidate must be patient
focused with strong communication and clinical
skills. Fax résumé to 815.483.2299.

ORAL SURGEON NEEDED: Busy northwest subur-
ban practice is looking to expand patient service
within our office. Established practice in a new
state-of-the-art facility has a large patient base
and developed team. Oral surgery procedures,
implants and biopsies are currently being referred
out. Our practice is mostly fee-for-service. Please
forward CV to mygreatdentaljob@gmail.com or fax
to 847.637.0815 for consideration. Position is avail-
able immediately.

MULTI-SPECIALTY PRACTICE: Very busy/estab-
lished dental office located in Cicero looking for a
pedodontist or general dentist to treat children.
Available days are Mondays, Tuesdays, Thursdays
and Fridays. Please send résumé to
marisilva26@yahoo.com.

GENERAL DENTIST: Full- or part-time dentist
needed for our very busy state-of-the-art dental
practice located in the western suburbs of Chica-
go. We offer competitive compensation and a
friendly environment. Please email your résumé to
applycare@gmail.com or fax to 630.596.5019.

GENERAL DENTIST NEEDED: Looking for general
dentist to start one day a week in new, well-
equipped office in western suburbs. Will develop
into full-time position. Pay based on collection. PPO
office. Please send CV to periojobs@gmail.com.

PEDIATRIC DENTIST AND ENDODONTIST: Wanted
one-two days a month for a PPO and FFS office in
western suburbs. Keep a flexible schedule. Please
contact smile4us96@gmail.com.
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ASSOCIATE DENTIST wanted for multi-specialty
practice in Naperville. We are seeking an outstand-
ing, energetic dentist to join our team. We have a
thriving and growing, state-of-the-art practice
which includes: Dentrix, Dexis, Guru, Cerec, in-
office lab, Diode lasers, computers in every opera-
tory, Sybron, intra oral cameras, paperless, etc.
Proficiency in endodontics is a must. Immediate
availability for the right qualified applicant. We pre-
fer a full-time placement for this position, but will
consider part-time. Please email your CV/ résumé
to dentalcareeropening@aol.com.

Front Cover | Search Issue |

GENERAL DENTIST NEEDED: All digital new office
looking for part-time general dentist for
Tuesday/Thursday. Implants and nitrous experi-
ence a plus. Friendly office, fair compensation.
Please call 773.360.1281 or 773.360.1281 or send
CV to rockwelldental@gmail.com.

Next Page

GENERAL DENTIST needed for a temporary posi-
tion (about one month) in Palatine while doctor is
on maternity leave. Two-three days/week (flexible).
The position would start second half of May 2012.
847.359.3336.

GENERAL DENTIST: Full-time, part-time general
dentist needed for our busy dental office located a
few minutes from Huntley outlet mall. Relaxed
working environment, trained staff, digital X-rays.
Potential of making more than $250,000/year.
Compensation based on production as well as
fixed base salary. We have a good mix of
PPO/FFS/Medicaid/All Kids patients. Email
prodentalpractice@live.com.

LOOKING FOR GENERAL DENTIST: Wednesdays
to start and can grow from there. State-of-the-art
office with trained staff, 65 percent fee-for-service
and insurance, 35 percent Medicaid. Busy office
located in Palatine. Please email your résumé
staff@thepalatinedentist.com.

PEDIATRIC DENTIST NEEDED FULL-TIME: We are
seeking a full-time pediatric dentist. You would be
working between our city and our west suburban
location. Contact Dr. Rempas at
webdental@aol.com.

HINSDALE GP: Looking for a GP to join a solo GP.
Restorative, preventive general practice. Future
buy-in/out. Must know Hinsdale is where you want
to practice. Fax CV to 630.323.9545.

PART-TIME GENERAL DENTIST OR pedodontist:
Located across from Advocate Lutheran General
Hospital in Park Ridge. Accepts dental insurance
and KidCare. Potential to bring home $100,000 on
two and half days a week. Send résumé to
parkridgedentalclinic@gmail.com.
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PART-TIME/FULL-TIME DENTIST: Busy dental
practice on the north and south side of Chicago is
looking for dentist. Friendly staff and excellent
patient base. We can sponsor visa status change
and permanent residency. Fax résumé to
888.284.6088 or email at dentalwish@hotmail.com.

GENERAL DENTIST: Needed three days/week at
office located in Morton Grove. Please contact
office manager Angel at 847.663.1196.

ORTHODONTIST NEEDED: New Bucktown office
looking for an experienced and friendly orthodon-
tist to start ASAP. Two-four days/month (flexible
schedule). Great opportunity and compensation.
Call for details. 773.360.1281 or 708.819.0515.

GENERAL DENTIST: Looking for a general dentist
with three plus years experience to work in busy
practices. Experience in all aspects of general den-
tistry and knowledge and experience with implant
and Invisalign preferred. Please do not reply if you
have less then three years experience. Days/hours
will be discussed upon meeting with the doctor.
nicoleodcl@yahoo.com.

PART-TIME DENTIST: Needed in Darien to cover
Tuesday and Thursday for six weeks in April. Lead
to permanent position, competitive salary, excellent
staff, state-of-the-art office. Contact
brkdds2012@gmail.com.

ASSOCIATE WANTED: Part-time position open for
general dentist with experience for busy north
Lake County practice. Family-oriented dentistry
with no capitation or DMO programs. Hours are
one night a week, some Saturdays and half days
during the week. Compensation based on your
production. Email résumé to Drs. Reilly and Siegel
at streilly@sbcglobal.net.

POSITIONS/PRACTICES AVAILABLE: Come join
the professionals at ProCare Dental Group PC.
Generous compensation, contemporary facilities,
flexibility, autonomy, continuing education, profes-
sional camaraderie. Positions are available in south
and southwest suburbs. 847.621.7211.

| Zoomin | Zoom out |
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ORAL SURGEON: Established multi-specialty group
practice in northern Illinois seeks oral surgeon
one-two days per week. Flexible schedule and
competitive salary. Please call Carol at
815.397.4280, ext. 110, or email
admin@rockforddental.net.
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PERIODONTIST WANTED FOR WEST SUBURBAN
office: Looking for a periodontist to join modern,
fully digital practice few days a month. Flexible
hours, great pay, have patients for you to start
immediately. Please send your CV/résumé to

lisledentalspecialists@gmail.com.

| Contents

DIRECTOR OF OPERATIONS: Experienced in man-
aging multiple practice locations. Well-versed in
dental systems. Motivated and energetic to be part
of an up and coming multiple practice group. Very
competitive pay. Experience: need at least two
years dental managing or administrator experi-
ence, Dentrix and Eaglesoft efficient, HR experi-
ence. Please call 630.339.3172.

PERIODONTIST AND ORAL SURGEON WANTED:
Experienced periodontist and oral surgeon two-
four days/month for busy, established practice in
south suburbs. Compensation negotiable. Call
708.279.7464.

GENERAL DENTIST: North side, community-based
dental group has position available for personable
general dentist with skills and interest in treating
oral surgery patients. Very busy practice with
excellent earning potential. Please send CV to

toothgroup@comcast.net.

PERIODONTIST WANTED: Modern all digital office
in northwest suburb looking for a periodontist to
join our team, average two days a month leading to
once a week position. If interested please call
847.682.6098.

ORAL SURGEON, PART-TIME: Webster Dental
Care is seeking a part-time oral surgeon to join
our Skokie and Portage Park locations. We are
looking at one day per week, preferably Friday or
Saturday. Please respond to Dr. Rempas at
webdental@aol.com.

ORAL SURGEON WANTED: Opportunity in fast-
paced general practice in South Elgin, which
accepts some PPOs. One-two days/month to start.
Availability to work on Mondays is a plus. Email

résumé to selgindds@yahoo.com.

OUTSTANDING OPPORTUNITY: Partners in Care is
seeking a part-time general dentist three and a half
days per week for our Bloomingdale office. We are
looking for candidates with at least two full years
of experience that desire a long-term commitment
to be part of a dedicated team of professionals.
Visit our website www.chicagolanddentists.com

and take a virtual tour of our offices. Email
résumé/CV to marybeth@chicagolanddentists.com.
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PART-TIME/FULL-TIME DENTIST NEEDED: Loca-
tions in Bolingbrook and Chicago. Seeking associ-
ate (weekend availability a huge plus). We see
patients of all ages and are dedicated to giving
back to the community. Excellent income potential
with good benefits and future buy-in possibilities.
Bolingbrook needed ASAP; Chicago starting in
May. www.shiningsmiles.org. Fax 630.598.9136 or

email milad@shiningsmiles.org.

PART-TIME DENTIST: Part-time dentist position
available in modern, new office in Elgin. Thursday,
Friday, Saturdays. Please email résumé to

highpointsmiles@gmail.com.

LUCRATIVE OPPORTUNITY FOR general dentist:
Associate wanted to join established practice.
Please be independent and motivated. Modern
office is fully digital and paperless with excellent
staff. Some private practice experience preferred.
Compensation based on production with guaran-
teed minimum. Fax: 773.283.2500. For faster
response, please email dentalcare2020@yahoo.com.

DENTIST NEEDED: Full-time dentist needed in
southeast Wisconsin. Excellent opportunity with
great earning potential and minimum guarantee.
Send résumé to dldntdental@yahoo.com.

B Practice sales
M Practice acquisitions
B Practice appraisals

B Partnership development

BRUCE J. LOWY

TRANSITION SPECIALIST

(847) 677-6000 * www.brucelowy.com

PROGRESSIVE MANAGEMENT

Contact us today for current listings!
B Associate integration
B Transition planning

B Practice management

Introducing

Alexandria J. Bigg

Management Consultant
Staff Training
System Design
Team Building

Marketing
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Are you looking for
a dental hygienist or
a dental assistant?

Dental Careers Forum
connects dentists with
dental hygienists

@ Chicago Dental Society

CDS.org
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PART-TIME GENERAL DENTIST, ORLAND PARK:
Great long-term opportunity for the right person.
Must be available on Wednesdays from 10 a.m.-
7 p.m. Position starts May 2. PPO/FFS office. Fax
708.4031945, email: drreiser@orlandsmiles.com.

Front Cover |

PEDIATRIC DENTAL ASSOCIATE WANTED: Our
pediatric dental practice located in Arlington
Heights is looking for a part-time, long-term asso-
ciate to join our steadily growing practice. We
service all aspects of pediatric dentistry. Come and
be a part of our fun, talented and enthusiastic
team. Please submit CV/résumé to
maryellen@allaboutkidsdentistry.com.

DENTIST NEEDED: Looking for a general dentist in
our Aurora office. State-of-the-art facility, digital
radiograph. Must do all phases of general dentistry.
Good with kids. Please fax résumé to
630.375.0037.

SELL AND ASSOCIATE

Qur client desires to purchase dental prac-
tices and pay top dollar and retain the sell-
ers with generous compensation, short- or
long-term retention.

100 percent cash at closing.

Confidential Contract: Bruce J. Lowy

847.677.6000

Looking to Purchase

PURCHASING OFFICES/PARTNERSHIP opportuni-
ties: Family Dental Care. The service to our
patients and the workability of our management
systems are second to none. Call us if you: A) are
interested in selling your practice (preferably south
of the Loop and south suburbs); B) would like to
remain as an owner but want us to manage your
practice; or C) want to grow with us as an employ-
ee or a partner. Call Tony at 773.978.7801 and visit
us at www.familydentalcare.com.

PRACTICE PURCHASE OR BUY-IN/BUY-OUT
wanted: Two caring and compassionate, detail-ori-
ented dentists seeking practice to purchase in
western, northwest, southern, or southwest sub-
urbs. Please email chicagolanddds@gmail.com.

For Sale by Broker

CALUMET CITY: Great opportunity. Busy four-chair
office grossing $400,000. Owner will finance pur-
chase. Building for sale if desired. Contract Bruce
Lowy 847.677.6000 for confidential information.
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SCHERERVILLE, IN,

practice for sale:

High-quality, highly visible practice for
sale in the northwest region just outside
Chicago in Schererville. Practice has wide
range of procedures on fee-for-service
patient base.

Contact Thad, 317.679.4285, or visit
http://ddsmatch.com for more details.

CHICAGO PRACTICE SALES: For more info on
any of our practices for sale, please contact
Wendy at 773.502.6000 or email
wendy@chicagopracticesales.com.

BUYERS: Can't find a practice to buy? Starting up
a new office is a viable option! A busy, visible loca-

tion can be built out and producing revenue in six
months. Your patients, your staff, your office
design. First year revenues between $300,000
and $600,000.

SELLERS: Will your practice sell when you are
ready for retirement? What are your options? Ask
about a free practice salability assessment.
COMING: Chicago, Palos Hills, Northbrook.
ILLINOIS PRACTICES FOR SALE:

BARTLETT: Three ops. Building available for
purchase. Collections: $450,000. 100% FFS.
BELVIDERE: 3 ops in a standalone building
available for purchase. Collections: $375,000.
FFS/PPO.

CHICAGO: State-of-the-art endo office. Ask for
details.

CHICAGO — MIDWAY: Two ops. Collections:
$190,000. FFS, PPO, Medicare. Building for
purchase.

CICERO: Three ops in a strip mall. Collections:
$300,000. Newer build. FFS, PPO, CAP and
Medicare.

CICERO: Six ops at street level. Great visibility
and signage. FFS, PPO, and Medicare. Building
for sale.

ELGIN: Four ops in a stand alone building.
Collections: $260,000. FFS and PPO.
ELMWOOD PARK: Four ops at street level.
Collections: $900,000+. FFS and PPO. Beautiful,
newer facility.

MT. PROSPECT: Under contract!

MT. PROSPECT: Three ops in a strip center.
Collections: $585,000. FFS/PPO/MED. Newer
equipment and build.

NAPERVILLE: New! FFS and PPO patient base
sale. Collections: $235,000. Seller motivated!
ROCKFORD: New! Seven ops in a professional
building. Collections: $650,000. FFS and PPO.
WHEELING: Under contract!
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ADS MIDWEST: ENDORSED BY the lllinois State
Dental Society for dental practice brokerage and
appraisal. Contact Peter J. Ackerman, CPA, at
312.240.9595 or www.adstransitions.com.
SELLERS NEEDED. Never has the market been
stronger! Call for a consultation if you are consid-

ering a transition or sale!

SOUTHWEST SUBURB: Sold!

NORTH SIDE CHICAGO: Two ops, great starter.
Great location: Belmont/Pulaski.

NORTH SIDE CHICAGO: Sold!

NORTH SHORE: Three ops, 100% FFS, digital.
Mid-$500,000 collections. Retiring dentist.
NORTHWEST SUBURB: Sold!

NORTHWEST SUBURB: Four ops, new build-out
and equipment, digital, desirable location.
$400,000 collections.

ROCKFORD: $300,000 collections, all specialty
referred.

PEDO: $2 million, FFS. No evenings, no weekends.
Seller would stay.

NORTHWEST ILLINOIS: $500,000 collections.
1,700 active patients. R/E available.

| Contents

HENRY SCHEIN PROFESSIONAL PRACTICE
Transitions: Associateships; equity buy-ins; prac-
tice sales; practice valuations; we have qualified
buyers for Chicago and suburbs. Interested sellers
call or e-mail in confidence. Contact Al Brown at
al.brown@henryschein.com, 800.853.9493 or
630.781.2176.

ONE HOUR SOUTHWEST CHICAGO #22123:
LaSalle County. Beautifully appointed five-operato-

ry office on busy main street. Doctor retiring from
this 30-year-old general dental practice that aver-
ages about $500,000 in annual production.
DOWNTOWN CHICAGO #22134: Qualified buyer
seeks to buy or merge practice/charts. All types of
situations will be considered.

WESTERN SUBURBS OF CHICAGO #22135: Qual-
ified buyers seeks practice to buy or merge. All
types of situations considered.

NORTHWEST #22137: Doctor retiring from estab-
lished $550,000 production practice with growth
potential.

CHICAGO #22140: Nine operatories, multi-doctor,
gross receipts $1.8 million.

NORTH CENTRAL #22141: Beautiful modern
office, four operatories, gross receipts $850,000.
WEST SUBURBS CHICAGO #22142: Well estab-
lished, six operatories.

KANKAKEE COUNTY #22143: Four ops, nice loca-
tion, annual gross $250,000.

DUPAGE COUNTY #22144: Chicago, western sub-
urbs. Very profitable, three-op practice with growth
potential.

| Contents
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NILES/PARK RIDGE DENTAL PRACTICE for sale:
Turnkey office. Four fully equipped operatories with
X-rays. Beautifully furnished. Premier location with
ample parking. Low rent. Patient files included.
Health issues necessitate sale. 847.370.1478.

TWO BOYD ORAL SURGERY CHAIRS: | have two
Boyd oral surgery chairs for sale. Excellent condi-
tion. $2,900 each. Email Imb.jec@sbcglobal.net or
call 847.328.8899

DENTAL OFFICE FOR SALE: Turnkey dental office
in downtown Highland Park. Four chairs, pan
X-ray included. Owner consolidating two offices in
other location. Assume lease. Call 847.604.9108
evenings.

BUILDING FOR SALE: Dental building (1,800
square feet) for sale on half acre lot. Located in
southwest suburbs. Multi-use zoning. Ideal for
specialist or large general practice. Priced to sell.
Leave message at 708.562.3334.

GREAT OPPORTUNITY: Dental office for sale in
Morton Grove with three fully equipped operato-
ries, lab/sterilization area, two Gendex intraoral
units, one Panoramic X-ray, plenty of parking.
Price: $53,000. Please call office manager Angel
at 847.6631196.

FOR SALE: Northwest suburb. Two fully equipped
operatories. Two chairs, two delivery cabinets with
delivery units, X-ray machine, PeriPro developer.
Almost new reception room chairs and desk. Ideal
for specialist/or startup office. $11,500.
847.602.9351.

EXTRA INCOME SATELLITE: Far southeast Chica-
go satellite office for sale on main street near Indi-
ana state line. Three ops, single story building with
private parking. Would make ideal HMO/PPO office.
Collecting $100,000 plus on 12 hours/week, all
private fee-for-service. Practice and building avail-
able. Great opportunity for young dentist, or a per-
fect satellite. Only three other dental offices in the
entire neighborhood. On busy street with bus
route. Very low utilities, taxes. Contact
ms_betty_22@comcast.net.

ORTHORALIX 9200 DDE PANORAMIC and
cephalometric system: Like new. 21 exposures.
Lists at $46,998. Working/available to view.
http://buydentalequipment.com. Wil listen to all

reasonable offers. Great for implants, ortho, OS
plus more. 312.493.9205.
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PRACTICE FOR SALE

Practice for sale located on the west side
of Chicago. Associate run office. Owner
compensation $100,000-120,000 annually
(without working). Low overhead, digital,
Kavo, chartless. Two operatories.

80 percent Medicaid. Price: $350,000.
Broker commission, $10,000.

practicesales2012@gmail.com

ELGIN: Four and half year old general practice,
three-op rooms, first floor corner suite with good
visibility, low rent/overhead, great potential.
FFS/PPO/PA/one HMO. Gross $113,000. Part-time
with 54 percent net. Owner relocating. Contact
Jepdental59@yahoo.com.

FOR SALE BY OWNER: Northwest Indiana. 40
minutes from downtown Chicago. Established gen-
eral practice. Fee-for-service/PPO. Two ops, space
for four-five. Beautifully furnished. State-of-the-art
equipment. Grossing $250,000 plus. Two and a
half days per week. $110,000 or best offer. Great
experienced staff. Doctor retiring. Come see. Call
219.707.6128.

ESTABLISHED, 29-YEAR-OLD PRACTICE located
in Midway Airport area. Options include immediate
or transition buy-in/buy-out. No temporary associ-
ates. Doctor transitioning to teaching career. Call
708.424.5700 or email doctorwhy@sbcglobal.net.
Visit www.yerkesdental.com.

Miscellaneous

ORDER SCHOOL EXCUSAL FORMS for your stu-
dent-age patients. CDS sells packages of 250 blue
forms at a cost of $12.95 per package (includes
shipping). All order must be prepaid. Send your
check payable to Chicago Dental Society, 401 N.
Michigan Ave., Suite 200, Chicago IL 60611-5585.
Visa and Mastercard orders accepted. To order by
credit card, shop online at CDS.org.

VIEW & PLACE
CLASSIFIEDS ONLINE

24/7
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Services

EMERGENCY PRACTICE TRANSITIONS and plan-
ning: Legal solutions for dentists. Starting, buying
or selling practices; Professional corporations;
Shareholder agreements, buy-outs/buy-sells,
employment/independent contractor agreements.
Attorney Eugene Klein: eugene_klein@yahoo.com,

www.kleinlawpractice.com or 773.714.1648.

FOR THE COMFORT of your patients: General den-
tist is available to work in your office, performing
surgical extractions and removal of impacted third
molars. Fax inquiries to 847.940.9885 or email

saf62151@aol.com.

LAW OFFICES OF DONALD A. LEVY, LTD.
Representing dentists for over 20 years.
Contracts, corporations, partnerships, tax returns
and tax matters, estate planning, wills and trusts,
real estate, business litigation. 847.568.1300.

THE TRUSTED TRANSITION PARTNER: Your prac-
tice is the product of your life's work. It deserves
the utmost care and respect when you're ready to
consider your transition alternatives. For more than
forty years, Midwest Dental has served as a trust-
ed transition partner for practice owners seeking
discreet, efficient, transition alternatives. Clinician-
led, we offer deep experience in supporting prac-
tice owners through the transition process. Like
you, we care for patients every day. We are not
looking for a transaction. We seek like-minded care
providers with a vested interest in the long-term
health of their patients and the careers of their
staff. Our references are readily available and all
discussions are strictly confidential. Importantly,
we are a dental practice so there are never any
fees involved when working with us. To learn
more, please contact Justin Wolfe, Transition
Leader, at 312.720.1089 or jwolfe@midwest-den-
tal.com. You can also visit us online at

www.midwest-dental.com.

Market your practice

the right way

Logo Design
Website Design & Re-Design
Social Media
Direct Mail Postcards
Practice Brochures
Patient Reactivation
Referral Pads & Presentation Folders
M | D W E S T
DENTAL

SOLUTIONS

(847) 370-9131

Serving start-ups, existing practices and practice transitions

www.MidwestDentalSolutions.com

S <&WwW

Schneiderman, Kohn & Winston, Ltd.
Certified Public Accountants

See Our Portfolio On- |

SKW LTD. provides quality accounting, tax serv-
ices, as well as practice evaluation for your dental
practice. We also provide a personalized ap-

proach for your financial needs. With over 30 yearg

of experience, SKW can help you focus on the fi-
nancial health of your practice.

Call Lawrence R. Erlich, 773.631.3055

or e-mail lerlich@skwcpa.com.

Member: Dental Advisory Network (DAN),
American Institute of CPAs and Illinois CPA Society.

DENTISTS’ ATTORNEY

STEVEN H. JESSER

Affordable dentists' legal services, including
practice purchases and sales, other contracting,
collections, licensing and disciplinary problems.

Representing practifioners since 1980.

800.424.0060 » Mobile: 847.212.5620
shj@sjesser.com » www.sjesser.com
5250 OId Orchard Rd., Suite 300, Skokie, IL 60077

*

THE WORLD'S NEWSSTAND®

ACCOUNTING, TAX and FINANCIAL PLANNING

PESAXENTO
PESAVENTO

LTD. e CPAs

Focused on the dental profession
with over 35 years experience in
providing quality accounting,
tax planning, practice management
and financial planning services.

We are
The Professional’s Professional®

Callus at 708.447.8399

to arrange a consultation.

Member: Academy of Dental CPAs
QuickBooks® Professional Advisors

DENTAL
AUXILIARY
PLACEMENT
SERVICE, INC.

Trusted by our clients since 1989.

* Dentists

* Registered Dental Hygienists
* Chair Side Assistants

* Receptionists

* Office Managers

* Exhibitor Booth Personnel

Permanent Placement — Temporary Personnel

847.696.1988

www.daps=-inc.com

Advertising Index
ACOA Ltd. Construction Company............ 25

AFTCO e 47
Allen + Peppa Architects.......ccooovvoveciinnnee. 24
Chicago Dental Broker..........cccooeveerveernaane. 52
Dental Arts Laboratories ..., 33

Diversified Services Group..

DOCS Education.........ccccoeveeereereierierieris 5
General Scientific/Surgitel........ooooccooee..... 49
Jensen Clicnical Dental Refining ................ 7

Manus Dental.......coc.oovverieriienieeeieenn 53
North BanK .......coooevveeeericeneseeeeee 29
OADC ... 35
Paragon, INC.....coovveiorieeeeeeeceeee 51
Physicians’ Benefit Trust.........cccooovvvcoorrrveeene. 9
PNC Financial

Progressive Management .........c.cccccoo........ 55
Siegel Construction..........ccocceevevveevceeveren. 27

The Dentists Insurance Company (TDIC) ...2

Interested in placing a display ad?
Email adinfo.cds@foxrep.com or contact one of the

following regional offices:

Fox-Chicago: 312.644.3888 or 800.440.0232
Fox-New York: 212.725.2106 or 800.826.3032
Fox-Los Angeles: 213.2281250

Fox-Detroit: 248.626.0511

Fox-Phoenix: 480.538.5021

The publication of an advertisement in the CDS Review
is not to be construed as an endorsement or approval of
the product or service being offered.

Find our rate card and specifications at CDS.org.
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Dental Staff Placement, inc Did you attend the
Chicago’s Premier Staffing / (/3\ 2012 Midwinter Meeting?
Firm Since 1984 cuttlngedge

We Place Temporary Staff PRACTICE

as Our Employees— Handling
All Taxes and Payroll—or as Denta! ?tart -Ups )
Independent Contractors. Post-Transition Consulting

You Make the Choice! Practice Management
Modular Consulting
Practice Re-Location

TEETHRAND ALL THAT

We Accept Visa & MasterCard

B Hygienists W Assistants F . .
< . or General Dentists and Dental Specialists
W Business Staff W Dentists www.CuttingEdgePractice.com 147th MIDWINTER MEETING
Temporary 847.298.7779 FEBRUARY 23-25, 2012
Permanent 847.824.3560
Bruce Lowy & Kathleen Uebel

70 Years Combined Experience

Call Wendy Pesavento (773) 502-6000
Sharon Kantor Bogetz (847) 370-9131

See Our Dental Design Portfolio at
www.MidwestDentalSolutions.com

www.dentalstaffplacement.com

Millwood  Frenin Park. it Crane Cabinet Company

800-696-8485

dental systems Custom Dental Cabinetry Don’t forget to download the
Cabinetry and furniture for dental offices Over 17 years experience. CE certificate for your records.
Check out our website: www.cranecabinet.com Visit http://on.cds.org/CEdownload
.millwood.us. dental
www.millwood.us.com/denta 15 East Palatine A, Sute 114 847.459,8181

Prospect Heights, IL 60070 Fax: 847.459.9306 -éGDG/lag I

\ Discounted Collection Fee for CDS Members!

We appreciate the time and effort it took for you to build your practice and reputation.
Our entire staff is dedicated to providing discreet, sensitive, professional collection services.

* Members pay only 29% of what is actually recovered

* No upfront fees or start-up costs

* Will collect all balances of $50.00 or more

* Accept accounts up to five years old

* Excellent “skip tracing” capabilities

* Place accounts and view reports 24/7 via secure website

o A
' Diversified Services Group
You only pay for success!
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FINAL IMPRESSIONS
by Walter F. Lamacki, DDS

| Zoomin | Zoom out |

Front Cover | Search Issue |

Next Page

Contact Dr. Lamacki at wlamacki@aol.com.

Is your office a candidate for
the Antiques Roadshow?

Medicine welcomed its inaugural class of 131 bright

young people to its Downers Grove campus. The physi-
cal plant is chock-full of Space Age devices, from CAD/CAM to
life-like mannequins at each student module. The students will
be able to simulate the preparation of cavities using a hand-
piece electronically tied to a computer screen that captures a
real time image of the procedure as it is being performed.

Tuition is pegged at $58,437, with addi-
tional fees adding another $13,112. There is a
fee of $550 annually for student services; a
caveat to this carnage is tuition increases will
range from 4-7 percent per annum. Of
course, that is a forecast, and like any fore-
cast, it may or may not rain. And manpower
needs are often overstated.

Even with the high cost of a dental educa-
tion, the university believes there are market
factors that make dentistry an attractive and
rewarding profession.

The university’s estimate is that for every
three dentists who will retire only two den-
tists will enter the profession through 2014.
Further, they believe demand for dental care
will be strong, with aging Americans retaining
their teeth longer, which increases demand
for complex treatment and preventive care.
Using 2008 figures, the median earnings for a
general dentist was $205,960.

These market factors make it a buyer’s market for recent
graduates who will be purchasing existing practices, but the
flip side places economic pressures on the seller-dentist. For
many retiring dentists, their practice is a large part of their
estate.

I ast fall the Midwestern University College of Dental
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The Star Wars education
Midwestern graduates
receive might lead them to
expect the same
high-tech goodies in
private practice.

I'm afraid the contents

of most dental offices

of today might be
considered candidates for
the Antiques Roadshow.

The Star Wars education Midwestern graduates receive
might lead them to expect the same high-tech goodies in pri-
vate practice. 'm afraid the contents of most dental offices of
today might be considered candidates for the Antiques Road-
show.

Last year my wife and I sold our condo only 16 days after
putting it on the market for an amount within 5 percent of our
asking price. We had lived there for 25 years and had accumu-
lated collections of just about anything that a
jaundiced eye could only (kindly) call clut-
ter. We had remodeled a kitchen to gourmet
standards and one of three bathrooms.

Our real estate agents diplomatically said
that our place looked tired. They strongly
suggested that we paint our home in pleasing
off-white; clear counter tops, remove pic-
tures of the family and generally present a
“sterile” atmosphere. The process is called
staging.

It behooves all dentists — whether they’re
selling or not — to sit in their waiting rooms
and take stock. Is the seating comfortable
and pleasing to the eye? Does it need paint-
ing and possibly tasteful artwork? Look at
your private office dispassionately. Is the
desk under a mountain of journals? Are the
blinds dusty and are the windows washed?
Do the rugs need replacing? Then look at
your operatories. Can they be de-cluttered?
Do countertops need replacing?

Finally, don’t hesitate to hire professional stagers, and then
follow their recommendations. It's money well spent. ll
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,.3’,_* The CDS Foundation
| is opening a new

- Dental
= Clinic

in DuPage
County.

We need
your
support.

Find out how you
can get involved at
http://on.cds.org/newclinic
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Chicago Dental Souety VIRTUAL REALITY MEETING
& VRM

SEPTEMBER

19

REGISTRATION BEGINS APRIL 2.
Find more information online at http://on.cds. org/cdsVRM
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